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NEWS RELEASE

Havant, UK � April 16, 2007 - Xyratex Ltd (Nasdaq: XRTX) today released the following financial information for the first
quarter of its 2007 fiscal year, ending February 28, 2007:

•  Management�s Discussion and Analysis of Financial Condition and Results of Operations

•  Unaudited condensed consolidated financial statements
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MANAGEMENT�S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

 This section contains forward-looking statements. These statements relate to future events or our future financial performance and involve
known and unknown risks, uncertainties and other factors that may cause our actual results, levels of activity, performance or achievements to
differ materially from any future results, levels of activity, performance or achievements expressed or implied by these forward-looking
statements. These risks and other factors include those listed under �Risk Factors� and elsewhere in our Annual Report on Form 20-F as filed with
the Securities and Exchange Commission. In some cases, you can identify forward-looking statements by terminology such as �may,� �will,� �should,�
�expects,� �intends,� �plans,� �anticipates,� �believes,� �estimates,� �predicts,� �potential,� �continue,� or the negative of these terms or other comparable
terminology. Although we believe that the expectations reflected in the forward-looking statements are reasonable, we cannot guarantee future
results, levels of activity, performance or achievements.

Overview

We are a leading provider of modular enterprise-class data storage subsystems and storage process technology. We design, develop and
manufacture enabling technology that provides our customers with data storage products to support high-performance storage and data
communication networks. We operate in two business segments: Networked Storage Solutions and Storage Infrastructure.

Our Networked Storage Solutions products are primarily storage subsystems, which we provide to OEMs and our Storage Infrastructure
products consist of disk drive manufacturing process equipment, which we sell directly to manufacturers of disk drives and disk drive
components. We form long-term strategic relationships with our customers and we support them through our operations in the United States,
Asia and Europe. In our 2006 fiscal year, sales to our top two customers, Network Appliance and Seagate Technology accounted for 46% and
28% of our revenues respectively. In the three months ended February 28, 2007, sales to these customers accounted for 74% of our revenues.
We had 49 customers which individually contributed more than $0.5 million to revenues in our 2006 fiscal year and at February 28, 2007 we had
over 150 active customers. We enter into joint development projects with our key customers and suppliers in order to research and introduce
new technologies and products.

On September 4, 2006, we completed the acquisition of Jastam Trading Co. Ltd. of Tokyo, a full service broker for equipment suppliers to high
technology customers. The consideration for the acquisition of $1.7 million was paid in full in cash on completion and approximately represents
the fair value of the tangible net assets acquired. The purchase of Jastam will enable us to better support current and potential future customers in
Japan and is not expected to have a significant effect on future earnings in the short term.

We have recently completed a number of transactions to enhance the intellectual property base within our Networked Storage Solutions segment
and generate income from our existing patent portfolio. These included the acquisition of a specific portfolio of patents from IBM in July 2006,
a general patent cross license arrangement with IBM in December 2006 and the acquisition of certain key assets and intellectual property from
Ario Data Networks Inc, also in December 2006. This represents a significant injection of intellectual property and will enable us to build more
value add features and functions to the technology acquired as part of the acquisition of nStor Technologies, Inc. in September 2005. We also
concluded two intellectual property licenses relating to the Xyratex portfolio of patents and filings. In March 2006 we licensed our network
analysis patent portfolio and transferred the related product line to Napatech, a programmable network adapter company based in Denmark and
in August 2006 we licensed our cross bar switching patent portfolio to Virtensys, a U.K. technology start up. In total these transactions resulted
in us recording purchases of intangible and other assets totaling approximately $9.0 million, of which $5.0 million was recorded during the three
months ended February 28, 2007. We recorded other income of $4.1 million related to our license to Napatech, of which $0.9 million was
recorded during the three months ended February 28, 2007 and the remainder was recorded in our 2006 fiscal year.
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Revenues

We derive revenues primarily from the sale of our Networked Storage Solutions products and our Storage Infrastructure products.

Our Networked Storage Solutions products consist primarily of storage subsystems which address three market segments through our OEM
customers; Network Attached Storage or NAS, Storage Area Networks or SAN and Capacity Optimized storage. We have continued to see
strong growth in each of these market segments over the past two fiscal years, particularly through Network Appliance, our main customer
addressing these marketplaces. Our customers typically operate across multiple market segments. Capacity Optimized storage is a relatively new
segment within the external storage systems market. It is primarily driven by magnetic tape technology being replaced by storage systems
containing low cost disk drive technology in the back up and recovery processes within enterprises. The deployment of low cost disk drives is
also taking place within the SAN and NAS market segments as IT departments begin to classify their data as part of an information life cycle or
corporate data management strategy. Our customers in each market segment currently use the Fibre Channel protocol to access the storage
subsystem which can incorporate either high performance Fibre Channel or lower cost ATA/SATA disk drives.

Our Storage Infrastructure revenues are derived from the sale of disk drive manufacturing process equipment directly to manufacturers of disk
drives and disk drive components and we have seen growth in these revenues over recent fiscal years, primarily through sales to Seagate
Technology. We supply three main product lines in this segment: production test systems, servo track writers and media process technology
(comprising media cleaning and media handling automation technology). Revenues from these products are subject to significant fluctuations,
particularly from quarter to quarter, as they are dependent on the capital investment decisions and installation schedules of our customers.

We typically enter into arrangements with our largest customers and provide them with products based on purchase orders executed under these
arrangements. These arrangements often include estimates as to future product demand but do not typically specify minimum volume purchase
requirements. Due to the complexity of our products, we provide almost all of our products on a build-to-order basis. The prices of our products
are generally agreed to in advance and are based on a pre-negotiated pricing model. The pricing model may specify certain product components
and component costs as well as anticipated profit margins.

As described above, the unit prices we obtain from our major customers will typically vary with volumes. As products become more mature,
prices will generally decline, partly reflecting reduced component costs. We also regularly introduce new products which are likely to
incorporate additional features or new technology and these products will generally command a higher unit price. Average unit prices will also
vary with the mix of customers and products. Our unit prices have reduced in the last two fiscal years as volumes with our major customers have
increased and prices are adjusted in line with the agreed price/volume matrix. Because this is related to volume growth, this has not resulted in a
reduction in our revenues and has also enabled reductions in component costs. With this exception, we have not seen an overall trend in our unit
prices.

Sales of the major portion of our Storage Infrastructure products include an installation element. Revenue for these products is recognized upon
installation except that, where there is objective and reliable evidence to support the fair value of installation, or where there is a separate
arrangement for the installation, product revenue is recognized upon delivery. In addition, some of our sales contracts provide that a certain
percentage of payments are to be made in advance of product delivery, in which case we record these payments as deferred revenue until the
product is actually delivered.

We believe that both of our business segments present the opportunity for growth over the next several years. We are seeing growth in demand
from our customers, which we believe relates to factors including increases in the amount of digitally stored information, increased information
technology spending, growth in the specific markets which our customers address, the trend towards outsourcing and increased market share of
our customers. Growth in our Storage Infrastructure revenues is also specifically affected by the growth in shipped volume and increases in the
individual storage capacity of disk drives.
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The acquisition of Maxtor by Seagate Technology in May 2006 represented a significant consolidation among disk drive suppliers and caused
significant changes in market share. We believe these market share changes resulted in an exceptional level of purchases of our equipment in our
2006 fiscal year as our customers invested in new capacity to capture increased market share. In addition we believe Seagate intend to reutilize
certain Maxtor owned equipment, which was previously planned to be replaced by Xyratex equipment. Whilst the opportunity for growth in the
longer term remains, we anticipate that for these two reasons revenues from our Storage Infrastructure products will decline in our 2007 fiscal
year.

Foreign Exchange Rate Fluctuations

The functional currency for all our operations is U.S. dollars and the majority of our revenues and cost of revenues are denominated in U.S.
dollars. A significant proportion (approximately $75 million in our 2006 fiscal year) of our non-U.S. dollar operating expenses relate to payroll
and other expenses of our U.K. operations. To a lesser extent we are also exposed to movements in the Malaysian Ringgit relative to the U.S.
dollar. We manage our exchange rate exposures through the use of forward foreign currency exchange contracts and option agreements. By
using these derivative instruments, increases or decreases in our U.K. pound operating expenses resulting from changes in the U.S. dollar to
U.K. pound exchange rate are partially offset by realized gains and losses on the derivative instruments.

Over our last three fiscal years there has been significant volatility in the exchange rate between the U.K. pound and the U.S. dollar. Overall in
this period the U.S. dollar has fallen by approximately 14% relative to the U.K. pound. The effect of this volatility and movement is reduced
because we have hedged the majority of our exposure to this exchange rate movement for approximately one year ahead. If there are no further
changes to the exchange rate, our 2007 operating expenses will increase by $3.0 million from our 2006 fiscal year, the effect primarily being in
the second half of the year.

Costs of Revenues and Gross Profit

Our costs of revenues consist primarily of the costs of the materials and components used in the assembly and manufacture of our products,
including disk drives, electronic cards, enclosures and power supplies. Other items included in costs of revenues include salaries, bonuses and
other labor costs for employees engaged in the component procurement, assembly and testing of our products, warranty expenses, shipping
costs, depreciation of manufacturing equipment and certain overhead costs. Our gross margins change primarily as a result of fluctuations in our
product mix. Our gross margins also change as a result of changes to product pricing, manufacturing volumes and costs of components. The
gross margins for our Networked Storage Solutions products tend to be lower than the margins of our Storage Infrastructure products and
therefore our gross profit as a percentage of revenues will continue to vary with the proportions of revenues in each segment.

Research and Development

Our research and development expenses include expenses related to product development, engineering, materials costs and salaries, bonuses and
other labor costs for our employees engaged in research and development. Research and development expenses include the costs incurred in
designing products for our OEM customers, which often occurs prior to their commitment to purchase these products. We expense research and
development costs as they are incurred.

Due to the level of competition in the markets in which we operate and the rapid changes in technology, our future revenues are heavily
dependent on the improvements we make to our products and the introduction of new products. During our 2006 fiscal year our research and
development expenses related to approximately 46 separate projects covering improving existing products, meeting customer specific
requirements and entering new markets, such as development of the Storage Bridge Bay (SBB) compliant Application Storage System.

As of November, 2006 26% of our employees were engaged in our research and development activities. Over recent fiscal years research and
development expenses have risen approximately at the level of increase in revenue and we expect this trend to continue, reflecting our
continuing commitment to developing products based on advanced technologies and designs.
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Selling, General and Administrative

Selling, general, and administrative expenses include expenses related to salaries, bonuses and other labor costs for senior management and
sales, marketing, and administrative employees, market research and consulting fees, commissions to sales representatives, information
technology costs, other marketing and sales activities and exchange gains and losses arising on the retranslation of U.K. pound denominated
assets and liabilities. Our selling, general and administrative expenses have increased over recent fiscal years as we have grown our business. To
the extent our business continues to grow we would expect these expenses to continue to increase approximately in line with our revenues.

Equity Compensation Expense

We record equity compensation expense using the fair value method required by Financial Accounting Standard (FAS) 123R��Share Based
Payment�. Equity compensation expense calculated under FAS 123R for the three month periods ended February 28, 2007 and February 28, 2006
was $1.7 million and $1.4 million respectively. We anticipate recording $7.1 million in equity compensation expense over our next four fiscal
years for share and option awards outstanding as of February 28, 2007. We also anticipate that this will increase as a result of the granting of
additional share based awards in future periods, including approximately 0.4 million restricted stock units granted in March 2007, and change as
a result of changes in the assumptions on which the calculation of the equity compensation expense is based.

Provision for Income Taxes

We are subject to taxation primarily in the United Kingdom, the United States and Malaysia. Over 90% of our income before income taxes in the
last two fiscal years has arisen in the United Kingdom or Malaysia. Since 1998, our Malaysian operations have benefited from �high-tech pioneer�
status which provided us with a zero tax rate on substantially all of our income arising in Malaysia. In 2006 we were granted a tax exempt status
for our operations in Malaysia until 2012, provided that we meet certain requirements. As of November 30, 2006, we recorded a deferred tax
asset of $8.2 million related to loss-carry forwards and other timing differences in the United Kingdom. As a result of loss carry-forwards we
have not been required to make any significant U.K. tax payments in recent fiscal years. Of the remaining deferred tax balance of $9.8 million,
$6.2 million relates to equity compensation expense as described in the next paragraph and $3.3 million relates to net operating loss
carryforwards recorded in connection with our acquisition of nStor Technologies Inc. in 2005.

Following the introduction of FAS 123R in our 2006 fiscal year, we have recorded equity compensation expense using the fair value method.
This has resulted in the recording of a tax benefit of $1.8 million which is included in the deferred tax asset at November 30, 2006. We also
recorded a deferred tax asset of $4.4 million related to equity compensation expense calculated under the intrinsic method prior to our 2006
fiscal year. The realization of these elements of our deferred tax asset is dependent on future share price movements over the next four fiscal
years. We anticipate recording any variation to the value of this asset as an adjustment to Additional Paid in Capital.

Tax payments in our 2006 fiscal year amounted to $1.0 million and, due to the beneficial Malaysian tax status and U.K. tax losses, these tax
payments related primarily to our U.S. operations. We do not anticipate a significant change in the level of our tax payments in our 2007 fiscal
year. The tax expense we recorded in our 2006 fiscal year, primarily related to a reduction in the deferred tax asset arising from the usage of
U.K. operating loss carryforwards.
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Results from Operations

The following table sets forth, for the periods indicated selected operating data as a percentage of revenues.

Three Months Ended
February 28,
2007 2006

Revenues 100.0 % 100.0 %
Cost of revenues 81.0 80.3
Gross profit 19.0 19.7
Operating expenses:
Research and development 7.9 8.6
Selling, general and administrative 6.3 6.8
Amortization of intangible assets 0.7 0.6
Operating income 4.1 3.7
Net income 4.3 3.4

Segment gross profit as a percentage of segment revenues:
Networked Storage Solutions 13.6 15.1
Storage Infrastructure 31.6 29.4

Three Months Ended February 28, 2007 Compared to Three Months Ended February 28, 2006

The following is a tabular presentation of our results of operations for the three months ended February 28, 2007 compared to the three months
ended February 28, 2006. Following the table is a discussion and analysis of our business and results of operations for such periods.

Three Months Ended
February 28, Increase/(Decrease)
2007 2006 Amount %
(US dollars in thousands)

Revenues:
Networked Storage Solutions $ 163,616 $ 128,830 $ 34,786 27.0 %
Storage Infrastructure 72,791 61,687 11,104 18.0
Total revenues 236,407 190,517 45,890 24.1
Cost of revenues 191,372 152,948 38,424 25.1
Gross profit:
Networked Storage Solutions 22,286 19,511 2,775 14.2
Storage Infrastructure 22,994 18,166 4,828 26.6
Equity compensation (245 ) (108 ) (137 ) �
Total gross profit 45,035 37,569 7,466 19.9
Operating expenses:
Research and development 18,794 16,462 2,332 14.2
Selling, general and administrative 14,800 12,868 1,932 15.0
Amortization of intangible assets 1,651 1,185 466 �
Operating income 9,790 7,054 2,736 38.8
Other income 890 � 890 �
Interest income, net 655 205 450 �
Provision for income taxes 1,221 822 399 48.5
Net income $ 10,114 $ 6,437 $ 3,677 57.1 %

Revenues

The 24.1% increase in our revenues in the three months ended February 28, 2007 compared to the three months ended February 28, 2006 was
attributable to increased sales of both our Networked Storage Solutions and Storage Infrastructure products.
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Of the $34.8 million, or 27.0%, increase in revenues from sales of our Networked Storage Solutions products, management estimates that $17.5
million was contributed by a 58% increase in revenues from products incorporating low-cost disk drives. The remaining increase related
primarily to growth of approximately 23% in sales of our storage subsystem products incorporating Fibre Channel disk drives. Both of these
increases were driven largely by a continued growth in our sales to Network Appliance and also resulted from increased volumes from other
customers, the introduction of new products and the contribution of new customers. We believe this reflects the increasing requirements for
storage of digital information, particularly networked storage.

The $11.1 million, or 18% increase in revenues from sales of Storage Infrastructure products primarily related to an increase in revenue from
Media Process technology of $12.7 million. Additional revenues of $1.2 million were derived from Jastam Trading Co. Ltd. of Tokyo, which
was acquired in September 2006. As described above, our revenues from our Storage Infrastructure products are subject to significant
fluctuations, particularly between quarters, resulting from our major customers� capital expenditure decisions and installation schedules.

Cost of Revenues and Gross Profit

The increase in cost of revenues and gross profit in the three months ended February 28, 2007 compared to the three months ended February 28,
2006 was primarily related to our growth in revenues. As a percentage of revenues our gross profit was 19.0% for the three months ended
February 28, 2007 compared to 19.7% for the three months ended February 28, 2006. This decline in gross margin was primarily as a result of a
decrease in the gross margin for our Networked Storage Solutions products. This was partially offset by an increase in the gross margin for our
Storage Infrastructure products.

The gross margin for our Networked Storage Solutions products decreased to 13.6% in the three months ended February 28, 2007 from 15.1% in
the three months ended February 28, 2006, primarily as a result of a decrease in margin from our largest customer. The decrease also resulted
from lower margins earned on new products introduced during our 2006 fiscal year.

The gross margin for Storage Infrastructure products was 31.6% in the three months ended February 28, 2007, compared to 29.4% in the three
months ended February 28, 2006. This primarily relates to an increased margin for our Media Process technology.

In measuring the performance of our business segments from period to period without variations caused by special or unusual items, we focus on
gross profit by product group, which excludes a non-cash equity compensation charge of $0.2 million for the three months ended February 28,
2007 and $0.1 million for the three months ended February 28, 2006. See Note 11 to our condensed consolidated financial statements for a
description of our segments and how we measure segment performance.

Research and Development

The $2.3 million increase in research and development expense in the three months ended February 28, 2007 compared to the three months
ended February 28, 2006 includes a $0.2 million increase in equity compensation expense, approximately $1.2 million in a number of projects to
enhance the technology content and broaden the range of our storage subsystems, particularly the development of RAID controller components
to be included in certain of our products, and $0.8 million related to increased investment in a number of our significant Storage Infrastructure
product lines.

Selling, General and Administrative

The $1.9 million increase in our selling, general and administrative expense in the three months ended February 28, 2007 compared to the three
months ended February 28, 2006 relates primarily to an increase in the number of employees engaged in sales and distribution activities in
support of the increase in the level of business.

Amortization of Intangible Assets

The $0.5 million increase in amortization of intangible assets in the three months ended February 28, 2007 relates primarily to the effects of our
acquisitions of patents and other specific intellectual property from IBM and Ario Data Networks Inc as described above.

Other Income

We recorded income of $0.9 million in the three months ended February 28, 2007 relating to the disposal of a product line to Napatech as
described in the overview above.
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Interest Income, Net

We recorded net interest income of $0.7 million in the three months ended February 28, 2007 compared to $0.2 million in the three months
ended February 28, 2006. This primarily resulted from an increase in average cash balances.

Provision for Income Taxes

During the three months ended February 28, 2007 we recorded a provision for income taxes of $1.2 million compared with $0.8 million in the
three months ended February 28, 2006. This was primarily as a result of the increase in income before income taxes.

Net Income

The increase in net income for the three months ended February 28, 2007 compared to the three months ended February 28, 2006 resulted
primarily from an increase in revenues. This was offset by factors set out above, including, in particular, the decrease in gross margins in our
Networked Storage Solutions segment and the increase in operating expenses.

Liquidity and Capital Resources

We have financed our operations since our management buy-out in 1994 primarily through cash flow from operations, sales of non-core
businesses and bank borrowings. In our 2004 fiscal year we also received the net proceeds from our initial public offering.

Cash flows

Net cash provided by operating activities was $8.3 million for the three months ended February 28, 2007 compared to $6.8 million for the three
months ended February 28, 2006.

Cash provided by operating activities of $8.3 million for the three months ended February 28, 2007 resulted primarily from the positive
contribution of net income of $10.1 million after excluding net non-cash charges totaling $6.3 million together with a decrease in inventory of
$6.4 million, and increases in accounts payable of $3.5 million.  The decrease in inventory was primarily related to the expectation of lower
revenues in our second fiscal quarter. The increase in accounts payable resulted primarily from the timing of purchases in the quarter. These
positive effects on cashflow were partially offset by increases in accounts receivable and other current assets of $7.0 million and $3.0 million
respectively and decreases in employee compensation and benefits and deferred revenue of $5.3 million and $3.5 million respectively. The
increase in accounts receivable resulted from changes in the timing of shipments in the quarter. The increase in other currents assets related to a
reduction in value of forward foreign currency exchange contracts. The decrease in employee compensation and benefits payable related to the
payment of 2006 fiscal year bonuses. The decrease in deferred revenue relates to a reduction in orders on hand in our Storage Infrastructure
segment. Deferred revenue represents advance payments from customers for Storage Infrastructure products and varies with the level of orders
on hand for these products.

Cash provided by operating activities of $6.8 million for the three months ended February 28, 2006 resulted primarily from the positive
contribution of net income of $6.4 million after excluding non-cash charges totaling $4.6 million together with increases in accounts payable and
deferred revenue of $25.0 million and $6.1 million respectively. These increases result from the expected significant increase in Storage
Infrastructure revenues in our second fiscal quarter. These positive effects on cash flows were partially offset by increases in accounts receivable
and inventories of $5.4 million and $25.8 million, respectively. The increase in inventories resulted primarily from the expected significant
increase in Storage Infrastructure revenues. The increase in accounts receivable resulted from changes in the timing of revenues in the quarter. In
addition, a $4.3 million decrease in employee compensation and benefits payable, related to the payment of 2005 fiscal year bonuses, also offset
the increase in cash provided by operating activities.

Net cash used in investing activities was $10.1 million for the three months ended February 28, 2007 compared to $7.4 million for the three
months ended February 28, 2006.
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Net cash used in investing activities for the three months ended February 28, 2007 included $4.8 million related to the purchase of intellectual
property from IBM and Ario Data Networks Inc as described above, $1.7 million deferred consideration related to our acquisition of ZT
Automation in 2004, and $3.6 million related to capital expenditure.

Net cash used in investing activities for the three months ended February 28, 2006 included $1.3 million deferred consideration related to our
acquisition of ZT Automation in 2004, and $5.4 million related to capital expenditure.

Our capital expenditures relate primarily to purchases of equipment such as tooling, production lines and test equipment. In addition, in
July 2005 we commenced a new project to replace our Enterprise and Resource Planning (�ERP�) system. This will result in additional capital
expenditure of approximately $9.0 million in our 2005, 2006 and 2007 fiscal years, of which $6.8 million was included in capital expenditure in
our 2005 and 2006 fiscal years. With this exception, we do not anticipate any significant changes in the nature or level of our capital
expenditures and we would expect these to generally change in line with our revenues. With the exception of the new ERP system, we currently
have no material commitments for capital expenditures.

Net cash used in our financing activities was $0.5 million in the three months ended February 28, 2007 and net cash provided by financing
activities was $0.8 million in the three months ended February 28, 2006.

Net cash used in financing activities for the three months ended February 28, 2007 comprises a quarterly repayment of $1.0 million under our
HSBC term loan partially offset by $0.5 million proceeds from the exercise of employee share options.

Net cash provided by financing activities for the three months ended February 28, 2006 includes $1.8 million proceeds from the exercise of
employee share options partially offset by a quarterly repayment of $1.0 million under our HSBC term loan.

Liquidity

As of February 28, 2007, our principal sources of liquidity consisted of cash and cash equivalents of $54.6 million and our multi-currency credit
facilities with HSBC. The HSBC credit facilities include the remaining $6.0 million of a $19.0 million term loan. This loan is repayable in equal
quarterly installments over approximately five years. The facilities also include a revolving line of credit which expires in December 2008, and a
short-term overdraft facility. The revolving line of credit is for an aggregate principal amount of up to $30.0 million and bears interest at a rate
of between 0.6% and 1.25% above LIBOR, depending on the level of debt relative to operating income. The overdraft facility is for an aggregate
principal amount of $15.0 million and bears interest at a rate equal to 0.75% above LIBOR. As of February 28, 2007 we had no debt outstanding
under our revolving line of credit or our overdraft facility. The HSBC credit facilities provide for a security interest on substantially all of our
assets.

Our future financing requirements will depend on many factors, but are particularly affected by the rate at which our revenues and associated
working capital requirements grow, changes in the payment terms with our major customers and suppliers of disk drives, and quarterly
fluctuations in our revenues. Additionally, our cash flow could be significantly affected by any acquisitions we have made or might choose to
make or alliances we have entered or might enter into. We believe that our cash and cash equivalents together with our credit facilities with
HSBC will be sufficient to meet our cash requirements at least through the next 12 months. We cannot assure you that additional equity or debt
financing will be available to us on acceptable terms or at all.

Accounting Policies

Critical Accounting Policies

Our critical accounting policies are set out in our Annual Report on form 20-F as filed with the Securities and Exchange Commission on
February 20, 2007. By �critical accounting policies� we mean policies that are both important to the portrayal of our financial condition and
financial results and require critical management judgments and estimates about matters that are inherently uncertain. Although we believe that
our judgments and estimates are appropriate, actual future results may differ from our estimates.
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Recent Accounting Pronouncements

In May 2005, the FASB issued FAS No. 154, �Accounting Changes and Error Corrections� (�FAS 154�), which replaced APB No. 20, �Accounting
Changes� and FAS No. 3, �Reporting Accounting Changes in Interim Financial Statements�. FAS 154 changes the requirements for the accounting
for and reporting of  a change in accounting principle by requiring voluntary changes in accounting principles to be reported using retrospective
application, unless impractical to do so. FAS 154 is effective for accounting changes and corrections of errors made in our 2007 fiscal year.

In June 2005, the FASB issued Staff Position FAS 143-1, �Accounting for Electronic Equipment Waste Obligations� (�FSP 143-1�), which provides
guidance on the accounting for certain obligations associated with the Waste Electrical and Electronic Equipment Directive (the �Directive�),
adopted by the European Union (�EU�). Under the Directive, the waste management obligation for historical equipment remains with the
commercial user until the customer replaces the equipment. FSP 143-1 is required to be applied in our 2007 fiscal year. Adoption of this
standard is not expected to have a material impact on our financial position or results of operations.

In July 2006, the FASB issued Interpretation No. 48 (�FIN 48�), �Accounting for Uncertainty in Income Taxes�an interpretation of FAS No. 109�.
FIN 48 clarifies the accounting for uncertainty in income taxes recognized in an entity�s financial statements in accordance with FAS No. 109
and prescribes a recognition threshold and measurement attribute for financial statement disclosure of tax positions taken or expected to be taken
on a tax return. Additionally, FIN 48 provides guidance on derecognition, classification, interest and penalties, accounting in interim periods,
disclosure and transition. FIN 48 is effective for fiscal years beginning after December 15, 2006, with early adoption permitted. We will adopt
FIN 48 in our 2008 fiscal year and are currently evaluating the effect FIN 48 will have on our consolidated financial position or results of
operations.

In September 2006, the FASB issued FAS No. 157 (�FAS 157�), �Fair Value Measurements�. FAS 157 defines fair value, establishes a framework
for measuring fair value and expands disclosures about fair value measurements. FAS 157 is effective for our 2008 fiscal year. We are in the
process of assessing the effect FAS 157 may have on our consolidated financial statements.

In February 2007, the FASB issued FAS No. 159 (�FAS 159�), �The Fair Value Option for Financial Assets and Financial Liabilities � including an
amendment of FAS No. 115� . FAS 159 allows measurement at fair value of eligible financial assets and liabilities that are not otherwise
measured at fair value. If the fair value option for an eligible item is elected, unrealized gains and losses for that item shall be reported in current
earnings at each subsequent reporting date. FAS 159 also establishes presentation and disclosure requirements designed to draw comparison
between the different measurement attributes the company elects for similar types of assets and liabilities. This statement is effective for fiscal
years beginning after November 15, 2007. We are in the process of evaluating the effect FAS 159 may have on our consolidated financial
statements.
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XYRATEX LTD

UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS

February 28, November 30,
2007 2006
(US dollars and amounts in
thousands)

ASSETS
Current assets:
Cash and cash equivalents $ 54,595 $ 56,921
Accounts receivable, net 112,320 105,324
Inventories 86,668 93,111
Prepaid expenses 3,367 2,390
Deferred income taxes 5,000 2,513
Other current assets 8,078 7,247
Total current assets 270,028 267,506
Property, plant and equipment, net 35,076 34,471
Intangible assets, net 61,365 58,109
Deferred income taxes 13,275 15,594
Total assets $ 379,744 $ 375,680

LIABILITIES AND SHAREHOLDERS� EQUITY
Current liabilities:
Accounts payable $ 88,347 $ 84,896
Short-term borrowings 4,000 4,000
Employee compensation and benefits payable 11,339 16,645
Deferred revenue 12,845 16,303
Income taxes payable 2,199 1,641
Other accrued liabilities 13,075 14,701
Total current liabilities 131,805 138,186
Long-term debt 2,000 3,000
Total liabilities 133,805 141,186

Shareholders� equity
Common shares of Xyratex Ltd (in thousands), par value $0.01 per share
70,000 authorized, 28,928 and 28,793 issued and outstanding 289 288
Additional paid-in capital 346,847 344,686
Accumulated other comprehensive income 1,943 2,774
Accumulated deficit (103,140 ) (113,254 )
Total shareholders� equity 245,939 234,494
Total liabilities and shareholders� equity $ 379,744 $ 375,680

The accompanying notes are an integral part of these consolidated financial statements.
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XYRATEX LTD

UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

Three Months Ended,
February 28, February 28,
2007 2006
(US dollars in thousands, except per 
share amounts)

Revenues 236,407 190,517
Cost of revenues 191,372 152,948
Gross profit 45,035 37,569
Operating expenses:
Research and development 18,794 16,462
Selling, general and administrative 14,800 12,868
Amortization of intangible assets 1,651 1,185
Total operating expenses 35,245 30,515
Operating income 9,790 7,054
Other income 890 �
Interest income, net 655 205
Income before income taxes 11,335 7,259
Provision for income taxes 1,221 822
Net income $ 10,114 $ 6,437

Net earnings per share:
Basic $ 0.35 $ 0.23
Diluted $ 0.34 $ 0.22

Weighted average common shares (in thousands), used in
computing net earnings per share:
Basic 28,847 28,509
Diluted 29,699 29,172

The accompanying notes are an integral part of these consolidated financial statements.
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XYRATEX LTD

UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF SHAREHOLDERS� EQUITY AND COMPREHENSIVE
INCOME (LOSS)

(US dollars and amounts, in thousands)

Accumulated
Number of
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