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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING INFORMATION

This annual report on Form 10-K for the fiscal year ended December 31, 2014 (the "Annual Report") contains
"forward-looking statements" within the meaning of the Securities Act of 1933, as amended, and the Securities
Exchange Act of 1934, as amended by the Private Securities Litigation Reform Act of 1995. These forward-looking
statements include statements related to our anticipated financial performance, business prospects and strategy;
anticipated trends and prospects in the various industries in which our businesses operate; new products, services and
related strategies; and other similar matters. These forward-looking statements are based on management's current
expectations and assumptions about future events, which are inherently subject to uncertainties, risks and changes in
circumstances that are difficult to predict. The use of words such as "anticipates,” "estimates," "expects," "projects,"
"intends," "plans" and "believes," among others, generally identify forward-looking statements.

Actual results could differ materially from those contained in the forward-looking statements. Factors currently known
to management that could cause actual results to differ materially from those in forward-looking statements include
those matters discussed below, including in Part I. Item 1A. Risk Factors.

Other unknown or unpredictable factors that could also adversely affect our business, financial condition and results
of operations may arise from time to time. In light of these risks and uncertainties, the forward-looking statements
discussed in this report may not prove to be accurate. Accordingly, you should not place undue reliance on these
forward-looking statements, which only reflect the views of LendingTree, Inc.'s management as of the date of this
report. We undertake no obligation to update or revise forward-looking statements to reflect changed assumptions, the
occurrence of unanticipated events or changes to future operating results or expectations, except as required by law.

nn "non

PART1

ITEM 1. Business

Our Company

LendingTree, Inc. ("LendingTree", the "Company", "we" or "us"), formerly known as Tree.com, Inc., operates what
we believe to be the leading online loan marketplace for consumers seeking a broad array of loan types and other
credit-based offerings. We offer consumers tools and resources, including free credit scores, that help them to
comparison-shop for mortgage loans, home equity loans and lines of credit, reverse mortgages, personal loans, auto
loans, student loans, credit cards, small business loans and other related offerings. And, upon submitting their relevant
information to us through an inquiry form, we seek to match in-market consumers with multiple lenders on our
marketplace, of which there are presently over 350 actively participating, who can provide them with competing
quotes for the loans or credit-based offerings they are seeking. By providing consumers access to offerings directly
from multiple lenders, rather than just multiple quotes from the same lender or indirectly through intermediaries, and
across such a broad array of loan types, we believe our marketplace is differentiated from other providers operating
loan comparison-shopping opportunities.

LendingTree, Inc., is the parent of LendingTree, LLC and several companies owned by LendingTree, LLC.
LendingTree, LLC, formerly known as LendingTree, Inc., was incorporated in the state of Delaware in June 1996 and
commenced nationwide operations in July 1998. LendingTree, LLC, formerly known as LendingTree, Inc., was
acquired by IAC/InterActiveCorp ("IAC") in 2003 and converted to a Delaware limited liability company
(LendingTree, LLC) in December 2004. On August 20, 2008, Tree.com, Inc. (along with its subsidiary, LendingTree,
LLC) was spun off from IAC/InterActiveCorp into a separate publicly-traded company. We refer to the separation
transaction as the "spin-off" in this report. Tree.com was incorporated as a Delaware corporation in April 2008 in
anticipation of the spin-off. Effective January 1, 2015, we changed our corporate name from Tree.com, Inc. to
LendingTree, Inc.

Our Business

We operate what we believe to be the leading online loan marketplace for consumers seeking a broad array of loan
types and other credit-based offerings. In this capacity, we seek to provide measurable value to both consumers and
lenders. We serve as an ally to consumers as they comparison-shop for loans and related offerings, helping to
empower them to make informed purchase decisions. We do so by providing them with information and tools,
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including free credit scores, conveniently located on our various websites. In addition, we provide consumers with
access to offers from multiple lenders who can compete for their business, usually through a single inquiry form. All
of our offerings to consumers are provided free of charge. We also serve as a valued partner to lenders seeking an
efficient, scalable and flexible source of customer acquisition with directly measurable benefits, by matching the
consumer inquiries we generate with these lenders.
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Through our strategically designed and executed advertising and marketing campaigns (which we refer to as
performance marketing) promoting our LendingTree brands and offerings, we attract consumers to our websites and
toll-free telephone numbers. Many consumers then complete inquiry forms, providing detailed information about
themselves and the loans or other offerings they are seeking. We refer to such consumer inquiries as leads. We then
match these leads with lenders seeking to serve these consumers' needs, in a forum we refer to as a marketplace. In so
doing, we generate revenue from these lenders, generally at the time of transmitting a lead to them, for which we
charge a match fee. In certain instances outside our mortgage business, we charge other kinds of fees, such as a closed
loan or closed sale fees.

Evolution and Future Growth of Our Business

At its inception, our original business was to serve consumers seeking home mortgage loans by matching them with
various lenders. We launched the LendingTree brand nationally in 1998 and, over the last seventeen years, we
invested significantly in this brand to gain widespread consumer recognition.

More recently, over the past two years, we have actively sought to expand the suite of loan and credit-based offerings
we provide, in order to both leverage the applicability of the LendingTree brand as well as more fully serve the needs
of consumers and lenders. We believe that consumers will have a higher propensity to utilize our various services by
virtue of their LendingTree-branded associations than those of other providers whose brands consumers may not
recognize.

In June 2014, we re-launched My LendingTree, a platform that offers a personalized loan comparison-shopping
experience, by providing free credit scores, credit score analysis and an in-depth view of a consumer's credit profile.
We believe this new platform will enable us to provide consumers with measurable savings opportunities over their
lifetimes, as we are able to observe their credit profiles and then identify loan and credit-based opportunities on our
marketplace that may be more favorable than the loans they have at a given point in time, which we can alert them to.
Going forward, in addition to operating our core mortgage business, we intend to focus increasingly on growing our
non-mortgage lending businesses and developing new product offerings and enhancements to improve the experiences
that consumers and lenders have as they interact with us. By expanding our portfolio of loan and credit-based
offerings, we are seeking to grow and diversify our business and sources of revenue. We intend to capitalize on our
expertise in performance marketing, product development and technology, and leverage the widespread recognition of
the LendingTree brand to pursue this strategy.

Our Segments

Our four operating segments are lending, auto, education and home services. We sometimes refer to these operating
segments as our "businesses". Of these, only our lending operating segment meets the criteria for a reportable
segment. We formerly referred to this reportable segment as our mortgage segment. The auto, education and home
services operating segments are reported in the "Other" category in our segment reconciling information. See Note
16—Segment Information to the consolidated financial statements included elsewhere in this report.

Lending

Consumers seeking home mortgage loans, home equity loans or lines of credit, reverse mortgages and personal loans
can access our nationwide marketplace of more than 350 banks, specialty finance providers, alternative lending
platforms, credit unions, loan brokers and other lenders or intermediaries online (via www.lendingtree.com or
www.getsmart.com) or by calling 1-800-555-TREE. We refer to these various types of lenders as our marketplace
lenders.

LendingTree does not charge consumers for the use of our services. Revenues from our mortgage products are derived
from upfront match fees paid by marketplace lenders that receive a lead. Because a given loan request form can be
matched with more than one marketplace lender, up to five match fees may be generated from a single consumer loan
request form. Revenues from our non-mortgage products are derived from upfront match fees paid on delivery of a
lead and for some marketplaces outside mortgage, other kinds of fees, such as closed loan fees.

Mortgage Products

Our mortgage products within our lending segment include our purchase, refinance and rate table products.
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We partner with lenders throughout the country to provide full geographic lending coverage and to offer a complete
suite of loan offerings on our marketplace. To participate on our marketplace, lenders are required to enter into
contracts with us that state the terms and conditions for such participation, although these contracts generally may be
terminated for convenience by either party. We perform certain due diligence procedures on prospective new lenders,
including screening against a national anti-fraud database maintained by the Mortgage Asset Research Institute, which
helps manage our risk exposure. The data is utilized to determine whether a lender and its principals are eligible to
participate on our marketplace and have not been convicted of and/or penalized for fraudulent activity. For the years
ended December 31, 2014, 2013 and 2012, one marketplace lender accounted
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for 13%, 12% and 14% of total revenue, respectively, and another marketplace lender accounted for 11%, 12% and
11% of total revenue, respectively.
Consumers seeking mortgage loans through our loan marketplace can receive multiple conditional loan offers from
participating lenders in response to a single loan request form. We refer to the process by which we match consumers
and marketplace lenders as the matching process. This matching process consists of the following steps:
Loan Request. Consumers complete a single loan request form with information regarding the type of home loan
(1)product they are seeking, loan preferences and other data. Consumers also consent to a soft inquiry regarding their
credit.
Loan Request Form Matching and Transmission. Our proprietary systems and technology match a given
consumer's loan request form data, self-reported credit profile and geographic location against certain
(2) pre-established criteria of marketplace lenders, which may be modified from time to time. Once a given loan
request passes through the matching process, the loan request is automatically transmitted to up to five
participating marketplace lenders.

Lender Evaluation and Response. Marketplace lenders that receive a loan request form evaluate the information
contained in it to determine whether to make a conditional loan offer. If any of the marketplace lenders initially
(3)receiving a loan request do not respond with a conditional loan offer, the loan request form is directed through the
matching process a second time in an attempt to match the consumer with other marketplace lenders, up to a

maximum of five.

Communication of a Conditional Offer. If one or more marketplace lenders make a conditional offer, the
consumer is automatically notified via e-mail to return to our website and log in to a web page that presents the
(4)customized loan offers ("My Account"). Through the My Account web page, consumers may access and compare
the proposed terms of each conditional offer, including interest rates, closing costs, monthly payment amounts,

lender fees and other information.

Loan Processing. Consumers may then elect to work offline with relevant marketplace lenders to provide property
(5)information and additional information bearing on their creditworthiness. If a marketplace lender approves a

consumer's application, it may then underwrite and originate a loan.

Ongoing Consumer and Lender Support. Active e-mail and telephone support are provided to both marketplace
(6)lenders and consumers during the matching and transmission process. This support is designed to provide technical

assistance and increase overall satisfaction of marketplace lenders and consumers.
We also offer consumers an alternative "short-form" matching process, which provides them with lender contact
information rather than conditional offers from marketplace lenders. This short-form process typically requires
consumers to submit less data than required in connection with the matching process described above and does not
involve consumer consent to an inquiry regarding credit.
In January 2013, we expanded our mortgage offerings by launching LoanExplorer, a "rate table" loan marketplace,
where consumers can enter their loan and credit profile and dynamically view real-time rates from lenders without
entering their contact information. Consumers then have the option of calling lenders directly, clicking through to
lenders' websites or sending data requests for lenders to follow up with them directly. We developed this offering
through internal product development efforts.
Non-Mortgage Products
Other lending offerings include information, tools and access to multiple conditional loan offers for:
Home equity loans and lines of credit, which enable home owners to borrow against the equity in their home, as
measured by the difference between the market value of the home and any existing loans secured by the home. Home
equity loans are one-time lump sum loans, whereas a home equity line of credit reflects a line of revolving credit
where the borrower has flexibility to draw down and repay the line over time.

Reverse mortgage loans, which are a loan product available to qualifying homeowners age 62 or older. We
launched this offering in the first quarter of 2013 through internal product development efforts.

Personal loans, which are unsecured obligations generally carrying shorter terms and smaller loan amounts than
mortgages. We have historically operated a personal loan offering, but launched an enhanced version of this offering
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in the third quarter of 2013.

Credit cards, which include offerings from all of the major card issuers. We launched this offering in the second
quarter of 2013.

Small business loans, which include a broad array of financing types, including but not limited to loans secured by
working capital, equipment, real estate and other forms of financing, provided to small and medium-sized businesses
in amounts generally up to (although sometimes exceeding) $1 million. We launched our small business loan
marketplace in the third quarter of 2014.
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We intend to continue adding new lending offerings for consumers and lenders, in order to grow and diversify our
sources of revenue. We may develop such new offerings through internal product development efforts, strategic
business relationships with third parties and/or acquisitions.
Other Operating Segments
Other operating segments include our auto, education and home services businesses.
Auto. Our auto business includes our auto refinance and purchase loan products. Auto loans enable consumers to
purchase new or used vehicles or refinance an existing loan secured by an automobile.
Education. Our education business includes an enrollment product and our student loan products. Our enrollment
product provides prospective students seeking admission to institutions of higher education with referrals to top-tier
institutions and agencies. Student loans include both new loans to finance an education and related expenses, as well
as refinancing of existing student loans. We launched our new student loan offering in the second quarter of 2014 and
our student loan refinancing offering commenced in the fourth quarter of 2014.
Home Services. We offer consumers opportunities to research and find home improvement professional services
through our marketplace of both local and national contractors.
Other Products. Other also includes information, tools and access to:
Personal credit data, through which consumers can gain insights into how prospective lenders and other third
parties view their credit profiles;
Credit repair and debt consolidation services, through which consumers can obtain assistance improving their credit
profiles, in order to expand and improve loan and other financial product opportunities available to them;
Various consumer insurance products, including home and automobile, through which consumers are matched with
licensed insurance agents and insurance lead aggregators to obtain insurance offers; and
Real estate brokerage services, through which consumers are matched with local realtors who can assist them in their
home purchase or sale efforts.
We refer to the various purchasers of leads from our other marketplaces as lead purchasers.
Seasonality
Revenue in our lending business is subject to cyclical and seasonal trends of the U.S. housing and mortgage markets.
Home sales typically rise during the spring and summer months and decline during the fall and winter months, while
refinancing and home equity activity is principally driven by mortgage interest rates as well as real estate values.
However, in recent periods additional factors affecting the mortgage and real estate markets have impacted customary
seasonal trends. Revenue in our personal loan and credit card businesses is driven by interest rates and availability of
credit in the market.
However, these trends in our businesses are not absolute and there have been exceptions to them.
Competition
Our lending and other businesses compete with other lead aggregators, including online intermediaries that operate
network-type arrangements. We also face competition from lenders that source consumer loan originations directly
through their owned and operated websites, by phone or direct mail. These companies typically operate
consumer-branded websites and attract consumers via online banner ads, keyword placement on search engines,
partnerships with affiliates and business development arrangements with other properties, including major online
portals.
Product Development
We invest in the continued development of both new and existing products to enhance the experiences of consumers
and lenders as they interact with us. We incurred product development costs of $11.1 million, $7.7 million and $5.6
million during the years ended December 31, 2014, 2013 and 2012, respectively, all of which was company
sponsored.

6
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Financial Information About Geographic Areas

Additional information on our financial performance by geographic areas can be found in Note 2—Significant Account
Policies to the consolidated financial statements included elsewhere in this report.

Regulation and Legal Compliance

Our businesses market and provide services in heavily regulated industries through a number of different online and
offline channels across the United States (see "Item 1A. Risk Factors—Failure to comply with past, existing or new
laws, rules and regulations, or to obtain and maintain required licenses, could materially and adversely affect our
business, financial condition and results of operations."). As a result, they are subject to a variety of statutes, rules,
regulations, policies and procedures in various jurisdictions in the United States, including:

.Restrictions on the amount and nature of fees or interest that may be charged in connection with a loan, such as state
usury and fee restrictions;

Restrictions imposed by the Dodd-Frank Wall Street Reform and Consumer Protection Act (the "Dodd Frank Act")
and current or future rules promulgated thereunder, including, but not limited to, limitations on fees charged by
mortgage lenders, mortgage broker disclosures and rules promulgated by the Consumer Financial Protection Bureau
("CFPB"), which was created under the Dodd-Frank Act;

Restrictions on the manner in which consumer loans are marketed and originated, including the making of required
consumer disclosures, such as the Federal Trade Commission's Mortgage Advertising Practices ("MAP") Rules,
federal Truth-in-Lending Act, the federal Equal Credit Opportunity Act, the federal Fair Credit Reporting Act, the
federal Fair Housing Act, the federal Real Estate Settlement Procedures Act ("RESPA"), and similar state laws;
Restrictions on the amount and nature of fees that may be charged to lenders and real estate professionals for
providing or obtaining consumer leads, such as RESPA;

Restrictions on the amount and nature of fees that may be charged to consumers for real estate brokerage transactions,
including any incentives and rebates that may be offered to consumers by our businesses;

Federal and State laws relating to the implementation of the Secure and Fair Enforcement of Mortgage Licensing Act
9f 2008 (the "SAFE Act") that require us to be licensed in all States and the District of Columbia (licensing
requirements are applicable to both individuals and/or businesses engaged in the solicitation of or the brokering of
residential mortgage loans and/or the brokering of real estate transactions);

State and federal restrictions on the marketing activities conducted by telephone, mail, email, mobile device or the
.internet, including the Telemarketing Sales Rule ("TSR"), Telephone Consumer Protection Act ("TCPA"), state
telemarketing laws, federal and state privacy laws, the CAN-SPAM Act, and the Federal Trade Commission Act and
their accompanying regulations and guidelines;

Restrictions imposed by regulations promulgated by the Department of Education with respect to marketing activities
and compensation and incentive payments in connection the recruitment and enrollment of students in higher
education programs; and

State "Bird Dog" laws which restrict the amount and nature of fees, if any, that may be charged to consumers for
automobile direct and indirect financing.

Intellectual Property

We believe that our intellectual property rights are vital to our success. To protect our intellectual property rights in
our technology, products, improvements and inventions, we rely on a combination of patents, trademarks, trade secret
and other laws, and contractual restrictions on disclosure, including confidentiality agreements with strategic partners,
employees, consultants and other third parties. As new or improved proprietary technologies are developed or
inventions are identified, we seek patent protection in the United States and abroad, as appropriate. We have two
issued U.S. patents relating to our technologies, including those relating to the method and network for coordinating a
loan over the internet, which expire in 2018. In March 2014, a federal jury found these two patents invalid. In
November 2014, we filed a notice of appeal with respect to the jury verdict. See Note 11—Contingencies—Intellectual
Property Litigation—Zillow in the notes to the consolidated financial statements included elsewhere in this report. In
addition to these two issued patents, we also have four pending U.S. patent applications.

11
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Many of our services are offered under proprietary trademarks and service marks. We generally apply to register or
secure by contract our principal trademarks and service marks as they are developed and used. We have 26 trademarks
and service marks registered with the United States Patent and Trademark Office. These registrations can typically be
renewed at 10-year intervals.
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We reserve and register domain names when and where we deem appropriate and we currently have approximately
1,300 registered domain names. We also have agreements with third parties that provide for the licensing of patented
and proprietary technology used in our business.

From time to time, we are subjected to legal proceedings and claims, or threatened legal proceedings or claims,
including allegations of infringement of third-party trademarks, copyrights, patents and other intellectual property
rights of third parties. In addition, the use of litigation may be necessary for us to enforce our intellectual property
rights, protect trade secrets or to determine the validity and scope of proprietary rights claimed by others. Any
litigation of this nature, regardless of outcome or merit, could result in substantial costs and diversion of management
and technical resources, any of which could adversely affect our business, financial condition and results of
operations. See Note 11—Contingencies—Intellectual Property Litigation—Zillow in the notes to the consolidated financial
statements included elsewhere in this report.

Employees

As of December 31, 2014, we had approximately 218 employees, of which approximately 207 are full-time and 11 are
temporary or part-time. None of our employees are represented under collective bargaining agreements and we
consider our relations with employees and independent contractors to be good.

Additional Information

Website and Public Filings

We maintain a corporate website at www.lendingtree.com and an investor relations website at
www.investor-relations.tree.com. None of the information on our website is incorporated by reference in this report,
or in any other filings with, or in any information furnished or submitted to, the Securities and Exchange Commission
(the "SEC").

We make available, free of charge through our website, our reports on Forms 10-K, 10-Q and 8-K, our proxy
statement for the annual shareholders' meeting and beneficial ownership reports on Forms 3, 4 and 5 as soon as
reasonably practicable after we file such material with, or furnish such material to, the SEC. Our filings with the SEC
are available to the public over the Internet at the SEC's website at www.sec.gov, or at the SEC's public reference
room located at 100 F Street, N.E., Washington, DC 20549. Please call the SEC at 1-800-SEC-0330 for further
information on the operation of the public reference room.

Code of Business Conduct and Ethics

Our code of business conduct and ethics, which applies to all employees, including all executive officers and senior
financial officers and directors, is posted on our website at www.investor-relations.tree.com/governance.cfm. This is
our code of ethics pursuant to Item 406 of SEC Regulation S-K and the rules of The NASDAQ Stock Market. Any
amendments to or waivers of the code of business conduct and ethics that are of the type described in Item 406(b)
and (d) of Regulation S-K, will be disclosed on our website.
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ITEM 1A. Risk Factors

Our business, financial condition and results of operations are subject to certain risks that are described below.
Adverse conditions in the primary and secondary mortgage markets, as well as the general economy, could materially
and adversely affect our business, financial condition and results of operations.

Constraints in the primary and secondary mortgage markets, have in the past had, and may in the future have, an
adverse effect on our business, financial condition and results of operations. Generally, increases in interest rates
adversely affect the ability of our marketplace lenders to close loans, and adverse economic trends limit the ability of
our marketplace lenders to offer home loans other than low-margin conforming loans. Our businesses may experience
a decline in demand for their offerings due to decreased consumer demand as a result of the conditions described
above, now or in the future. Conversely, during periods with decreased interest rates, marketplace lenders have less
incentive to use our marketplaces, or in the case of sudden increases in consumer demand, our marketplace lenders
may lack the ability to support sudden increases in volume.

Difficult market conditions have adversely affected the mortgage industry.

Declines in the housing market from 2006 through early 2012, as measured by the S&P/Case-Schiller 20-city
composite home price index, with home price declines and increased foreclosures, unemployment and
under-employment, negatively impacted the credit performance of mortgage loans and resulted in significant
write-downs of asset values by financial institutions, including government-sponsored entities as well as major
commercial and investment banks. These write-downs, initially of mortgage-backed securities but subsequently of
other asset-backed securities, credit default swaps and other derivative and cash securities, in turn, caused many
financial institutions to seek additional capital, merge with larger and stronger institutions and, in some cases, to fail.
Reflecting concern about the stability of the housing markets generally and the strength of counterparties, many
lenders and institutional investors reduced or ceased providing funding to borrowers, including to other financial
institutions. This market disruption and tightening of credit led to an increased level of commercial and consumer
delinquencies, lack of consumer confidence and increased market volatility. The resulting economic pressure on
consumers and lack of confidence in the financial markets has had in the past and may have in the future an adverse
effect on our business, financial condition and results of operations.

While conditions in the housing markets have improved during 2013 and 2014, the failure to sustain such
improvements and, thereby, a worsening of these conditions could have adverse effects on us and our marketplace
lenders. Further, our business could be adversely affected by the actions and commercial soundness of other
businesses in the financial services sector. As a result, defaults by, or even rumors or questions about, one or more of
these entities, or the financial services industry generally, have in the past led to market-wide liquidity problems and
could lead to disruptions in the mortgage industry. Any such disruption could have a material and adverse effect on
our business, financial condition and results of operations.

Our recent revenue growth has been driven in significant part by personal loan offerings. If lenders participating on
our marketplace decide to reduce their offerings of personal loans or if such loans become unattractive to consumers
because of higher interest rates demanded by lenders, then our results of operations and future growth prospects could
be materially and adversely affected.

We re-launched our personal loan product in the third quarter of 2013. Revenue from personal loan offerings
substantially increased in 2014 compared to 2013 and was responsible for a significant portion of the $15.5 million
increase in non-mortgage revenue in the 2014 period. Personal loans are unsecured obligations and generally carrying
shorter terms and smaller loan amounts than mortgages. Because they are unsecured, they are generally riskier assets
for lenders than mortgages or other secured loans. Consumer demand for unsecured loans offered on our marketplace
is often for refinancing of higher interest credit card debt or for a lower interest alternative to credit card debt for a
contemplated larger purchase that would otherwise be purchased with a credit card. Lenders participating on our
marketplace may reduce their willingness to make personal loans at more attractive interest rates than credit card debt
and may for that reason, or for any other reason, reduce their demand for personal loan leads generated from our
personal loan marketplace. Reasons that lenders might reduce their willingness to make personal loans at attractive
interest rates may include regulatory changes, stricter institutional lending criteria or increased borrower default
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levels, which may occur upon adverse changes in regional, national or global economic conditions. If lenders
participating on our marketplace decide to reduce their offerings of personal loans or if such loans become
unattractive to consumers because of higher interest rates demanded by lenders, then our results of operations and
future growth prospects could be materially and adversely affected.

9
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Our financial results fluctuate as a result of seasonality, which may make it difficult to predict our future performance
and may adversely affect our common stock price.
Our lending business is historically subject to seasonal trends. These trends reflect the general patterns of housing
sales, which typically peak in the spring and summer seasons. In recent periods, broader cyclical trends in interest
rates, as well as the mortgage and real estate markets, have upset the customary seasonal trends. However, seasonal
trends may resume and our quarterly operating results may fluctuate. Our other businesses have various seasonality
trends which may create further uncertainty in our quarterly operating results if these business become more
significant components of our total revenue. See "Item 1. Business—Seasonality" included elsewhere in this report for
more information. Any of these seasonal trends, or the combination of them, may negatively impact the price of our
common stock.
We depend on relationships with marketplace lenders and any adverse changes in these relationships could adversely
affect our business, financial condition and results of operations.
Our success depends in significant part on the financial strength of lenders participating on our marketplaces.
Marketplace lenders could, for any reason, experience financial difficulties and cease participating on our lender
marketplace, fail to pay match and/or closing fees when due and/or drop the quality of their services to consumers.
The occurrence of one or more of these events with a significant number of marketplace lenders could, alone or in
combination, have a material and adverse effect on our business, financial condition and results of operations.
Marketplace lenders affiliated with our marketplaces are not precluded from offering products and services outside of
our marketplaces.
Because our businesses do not have exclusive relationships with marketplace lenders, consumers may obtain loans
from these third-party service providers without having to use our marketplaces. Marketplace lenders can offer loans
directly to consumers through their own marketing campaigns or other traditional methods of distribution, such as
referral arrangements, physical store-front operations or broker agreements. Marketplace lenders may also offer loans
and services to prospective customers online directly, through one or more online competitors of our businesses, or
both. If a significant number of consumers seek loans and services directly from marketplace lenders as opposed to
through our marketplaces, our business, financial condition and results of operations could be materially and adversely
affected.
Some of our lending services are new to the market and may fail to achieve or maintain customer acceptance and
profitability.
In 2013, we expanded our lending offerings by launching LoanExplorer, a "rate table" loan marketplace, and loan
marketplaces for reverse mortgages and credit card offerings, as well as re-launching a loan marketplace for personal
loans. In 2014, we launched a new student loan offering and marketplace for student loan refinancings and small
business loans. We do not have as much experience with these products as with the mortgage marketplaces.
Accordingly, these new offerings may be subject to greater risks than our more mature mortgage marketplaces.
The success of these and other new products we may offer will depend on a number of factors, including:
{mplementing, at an acceptable cost, product features expected by consumers and lenders;
Market acceptance by consumers and lenders;
Offerings by current and future competitors;
Our ability to attract and retain management and other skilled personnel for these businesses;
Our ability to collect amounts owed to us from third parties;
Our ability to develop successful and cost-effective marketing campaigns; and
Our ability to timely adjust marketing expenditures in relation to changes in demand for the underlying
products and services offered by our lead purchasers.
Our results of operations may suffer if we fail to successfully anticipate and manage these issues associated with new
products.
Marketplace lenders and lead purchasers on our marketplaces may not provide competitive levels of service to
consumers, which could materially and adversely affect our brands and businesses and their ability to attract
consumers.
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The ability of our businesses to provide consumers with a high-quality experience depends, in part, on consumers
receiving competitive levels of convenience, customer service, price and responsiveness from marketplace lenders and
lead purchasers participating on our other marketplaces with whom they are matched. If these providers do not
provide consumers with competitive

10
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levels of convenience, customer service, price and responsiveness, the value of our various brands may be harmed, the
ability of our businesses to attract consumers to our websites may be limited and the number of consumers matched
through our marketplaces may decline, which could have a material and adverse effect on our business, financial
condition and results of operations.

Litigation and indemnification of secondary market purchasers could have a material and adverse effect on our
business, financial condition, results of operations and liquidity. If we cannot settle any then-existing and certain
future contingent liabilities to secondary market purchasers, a portion of the purchase price for the sale of
LendingTree Loans' assets will remain in escrow indefinitely.

In connection with the sale of loans to secondary market purchasers, Home Loan Center, Inc. ("HLC") may be liable
for certain indemnification, repurchase and premium repayment obligations. In connection with the sale of loans to
secondary market purchasers, HLC made certain representations regarding related borrower credit information, loan
documentation and collateral. To the extent that these representations were incorrect, HLC may be required to
repurchase loans or indemnify secondary market purchasers for losses due to borrower defaults. HLC also agreed to
repurchase loans or indemnify secondary market purchasers for losses due to early payment defaults (i.e., late
payments during a limited time period immediately following HLC's origination of the loan). Further, HLC agreed to
repay all or a portion of the initial premiums paid by secondary market purchasers in instances where the borrower
prepays the loan within a specified period of time. HLC has made payments for these liabilities in the past and expects
to make payments for these liabilities in the future.

We continue to be liable for these indemnification obligations, repurchase obligations and premium repayment
obligations following the sale of substantially all of the operating assets of our LendingTree Loans business.
Approximately $16.1 million is being held in escrow in accordance with the agreement with Discover for these
obligations that remain with us following the sale. As a result of a settlement agreement in 2014 with a secondary
market purchaser of loans, we expect $12.1 million of such amount to be released from escrow in December 2015. We
have in the past and intend to continue to negotiate in the future with secondary market purchasers to settle any
existing and future contingent liabilities, but we cannot assure you we will be able to do so on terms acceptable to us,
or at all. The occurrence of indemnification claims, repurchase obligations or premium repayments beyond our
reserves for these contingencies, or our inability to settle with secondary market purchasers, may have a material and
adverse effect on our business, financial condition and results of operations.

The asset purchase agreement for the sale of substantially all of the operating assets of our LendingTree Loans
business may expose us to contingent liabilities.

Under the asset purchase agreement, we entered into in May 2011(as amended) with Discover Bank, a wholly-owned
subsidiary of Discover Financial Services ("Discover"), we have agreed to indemnify Discover for a breach or
inaccuracy of any representation, warranty or covenant made by us in the asset purchase agreement, for any liability of
ours that was not assumed, for any claims by our stockholders against Discover and for our failure to comply with any
applicable bulk sales law, subject to certain limitations. Discover submitted a claim for indemnification relating to our
sale prior to the closing of certain loans that were listed in the asset purchase agreement as to be conveyed to Discover
at closing. In May 2013, the claim was resolved (see Note 15—Discontinued Operations to the consolidated financial
statements included elsewhere in this report). The occurrence of indemnification claims may have a material and
adverse effect on our financial condition and results of operations.

We have incurred significant operating losses in the past and we may not be able to generate sufficient revenue to be
profitable over the long term.

We have a history of incurring operating losses, including for the 2014 and 2013 years, and although our performance
over the last few years has been improving, we have an accumulated deficit of $798.2 million at December 31, 2014.
If we fail to maintain or grow our revenue and manage our expenses, we may incur significant losses in the future and
not be able to maintain profitability.

We rely on the performance of highly skilled personnel and if we are unable to attract, retain and motivate
well-qualified employees, our business could be harmed.
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We believe our success has depended, and continues to depend, on the efforts and talents of our management team and
our highly skilled employees, including our software engineers, analysts, marketing professionals and sales staff. Our
future success depends on our continuing ability to attract, develop, motivate and retain highly qualified and skilled
employees. The loss of any of our senior management or key employees could materially and adversely affect our
ability to build on the efforts they have undertaken and to execute our business plan, and we may not be able to find
adequate replacements. We cannot ensure that we will be able to retain the services of any members of our senior
management or other key employees. If we do not succeed in attracting well-qualified employees or retaining and
motivating existing employees, our business and results of operations could be harmed.

11
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Failure to maintain brand recognition and attract and retain customers in a cost-effective manner could materially and
adversely affect our business, financial condition and results of operations.

In order to attract visitors to our websites, convert these visitors into leads for our marketplace lenders and lead
purchasers and generate repeat visits from consumers, our businesses must promote and maintain their various brands
successfully. Brand promotion and maintenance requires the expenditure of considerable money and resources for
online and offline advertising, marketing and related efforts, as well as the continued provision and introduction of
high-quality products and services.

Brand recognition is a key differentiating factor among providers of online services. We believe that continuing to
build and maintain the recognition of our various brands is critical to achieving increased demand for the services
provided by our businesses. Accordingly, we have spent, and expect to continue to spend, significant amounts of
operating capital on, and devote significant resources to, branding, advertising and other marketing initiatives, which
may not be successful or cost-effective. The failure of our businesses to maintain the recognition of their respective
brands and attract and retain customers in a cost-effective manner could materially and adversely affect our business,
financial condition and results of operations.

Adverse publicity from legal proceedings against us or our businesses, including governmental proceedings and
consumer class action litigation, or from the disclosure of information security breaches, could negatively impact our
various brands, which could materially and adversely affect our business, financial condition and results of operations.
In addition, the actions of our third-party marketing partners who engage in advertising on our behalf could negatively
impact our various brands.

We depend on search engines and other online sources to attract visitors to our websites, and if we are unable to attract
these visitors and convert them into leads for our marketplace lenders and lead purchasers in a cost-effective manner,
our business and financial results may be harmed.

Our success depends on our ability to attract online consumers to our websites and convert them into customers in a
cost-effective manner. We depend, in part, on search engines and other online sources for our website traffic. We are
included in search results as a result of both paid search listings, where we purchase specific search terms that result in
the inclusion of our listing, and algorithmic searches, that depend upon the searchable content on our sites. Search
engines and other online sources revise their algorithms from time to time in an attempt to optimize their search
results.

If one or more of the search engines or other online sources on which we rely for website traffic were to modify its
general methodology for how it displays our websites, resulting in fewer consumers clicking through to our websites,
our business, could suffer. If any free search engine on which we rely begins charging fees for listing or placement, or
if one or more of the search engines or other online sources on which we rely for purchased listings, modifies or
terminates its relationship with us, our expenses could rise, we could lose customers and traffic to our websites could
decrease, all of which could have a material and adverse effect on our business, financial condition and results of
operations.

If we are unable to continually enhance our products and services and adapt them to technological changes and
consumer and lender and/or lead purchaser needs, including the emergence of new computing devices and more
sophisticated online services, we may lose market share and revenue and our business could suffer.

We need to anticipate, develop and introduce new products, services and applications on a timely and cost-effective
basis that keep pace with technological developments and changing consumer and customer needs. For example, the
number of individuals who access the internet through devices other than a personal computer, such as personal digital
assistants, mobile telephones, televisions and set-top box devices has increased significantly and this trend is likely to
continue. Because each manufacturer or distributor may establish unique technical standards for its devices, our
websites may not be functional or viewable on these devices. Additionally, new devices and new platforms are
continually being released. Consumers access many traditional web services on mobile devices through applications,
or apps.
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It is difficult to predict the problems we may encounter in improving our websites' functionality with these alternative
devices or developing apps for mobile platforms. If we fail to develop our websites or apps to respond to these or
other technological developments and changing consumer and customer needs cost effectively, we may lose market
share, which could materially and adversely affect our business, financial condition and results of operations.

Failure to comply with past, existing or new laws, rules and regulations, or to obtain and maintain required licenses,
could materially and adversely affect our business, financial condition and results of operations.

We market and provide services in heavily regulated industries through a number of different channels across the
United States. As a result, our businesses have been and remain subject to a variety of statutes, rules, regulations,
policies and procedures in various jurisdictions in the United States, which are subject to change at any time. The
failure of our businesses to comply with
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past, existing or new laws, rules and regulations, or to obtain and maintain required licenses, could result in
administrative fines and/or proceedings against us or our businesses by governmental agencies and/or litigation by
consumers, which could materially and adversely affect our business, financial condition and results of operations and
our brand.

Our businesses conduct marketing activities via the telephone, the mail and/or through online marketing channels,
which general marketing activities are governed by numerous federal and state regulations, such as the Telemarketing
Sales Rule, state telemarketing laws, federal and state privacy laws, the CAN-SPAM Act, the Telephone Consumer
Protection Act and the Federal Trade Commission Act and its accompanying regulations and guidelines, among
others. Increased regulation by the U.S. Federal Trade Commission ("FTC") and Federal Communications
Commission ("FCC") has resulted in restrictions on telephone calls to residential and wireless telephone subscribers.
Additional federal, state and in some instances, local, laws regulate residential lending activities. These laws generally
regulate the manner in which lending and lending-related activities are marketed or made available, including
advertising and other consumer disclosures, payments for services and record keeping requirements; these laws
include RESPA, the Fair Credit Reporting Act, the Truth in Lending Act, the Equal Credit Opportunity Act, the Fair
Housing Act and various state laws. State laws often restrict the amount of interest and fees that may be charged by a
lender or mortgage broker, or otherwise regulate the manner in which lenders or mortgage brokers operate or
advertise.

Failure to comply with applicable laws and regulatory requirements may result in, among other things, revocation of
or inability to renew required licenses or registrations, loss of approval status, termination of contracts without
compensation, administrative enforcement actions and fines, private lawsuits, including those styled as class actions,
cease and desist orders and civil and criminal liability.

Most states require licenses to solicit, broker or make loans secured by residential mortgages and other consumer
loans to residents of those states, as well as to operate real estate referral and brokerage services, and in many cases
require the licensure or registration of individual employees engaged in aspects of these businesses. In 2008, Congress
mandated that all states adopt certain minimum standards for the licensing of individuals involved in mortgage
lending or loan brokering, and many state legislatures and state agencies are in the process of adopting or
implementing additional licensing, continuing education and similar requirements on mortgage lenders, brokers and
their employees. Compliance with these new requirements may render it more difficult to operate or may raise our
internal costs. While our businesses have endeavored to comply with applicable requirements, the application of these
requirements to persons operating online is not always clear. Moreover, any of the licenses or rights currently held by
our businesses or our employees may be revoked prior to, or may not be renewed upon, their expiration. In addition,
our businesses or our employees may not be granted new licenses or rights for which they may be required to apply
from time to time in the future.

Likewise, states or municipalities may adopt statutes or regulations making it unattractive, impracticable or infeasible
for our businesses to continue to conduct business in such jurisdictions. The withdrawal from any jurisdiction due to
emerging legal requirements could materially and adversely affect our business, financial condition and results of
operations.

Our businesses are also subject to various state, federal and/or local laws, rules and regulations that regulate the
amount and nature of fees that may be charged for transactions and incentives, such as rebates, that may be offered to
consumers by our businesses, as well as the manner in which these businesses may offer, advertise or promote
transactions. For example, RESPA generally prohibits the payment or receipt of referral fees and fee shares or splits in
connection with residential mortgage loan transactions, subject to certain exceptions. The applicability of referral fee
and fee sharing prohibitions to lenders and real estate providers, including online networks, may have the effect of
reducing the types and amounts of fees that may be charged or paid in connection with real estate-secured loan
offerings or activities, including mortgage brokerage, lending and real estate brokerage services, or otherwise limiting
the ability to conduct marketing and referral activities.

Various federal, state and in some instances, local, laws also prohibit unfair and deceptive sales practices. We have
adopted appropriate policies and procedures to address these requirements (such as appropriate consumer disclosures
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and call scripting, call monitoring and other quality assurance and compliance measures), but it is not possible to
ensure that all employees comply with our policies and procedures at all times.

Compliance with these laws, rules and regulations is a significant component of our internal costs, and new laws, rules
and regulations are frequently proposed and adopted, requiring us to adopt new procedures and practices. Changes to
existing laws, rules and regulations or changes to interpretation of existing laws, rules and regulations could result in
further restriction of activities incidental to our business and could have a material and adverse effect on our business,
results of operation and financial condition.

Parties through which our businesses conduct business similarly may be subject to federal and state regulation. These
parties typically act as independent contractors and not as agents in their solicitations and transactions with
consumers. We cannot ensure that these entities will comply with applicable laws and regulations at all times. Failure
on the part of a lender, secondary market purchaser, website operator or other third party to comply with these laws or
regulations could result in, among other things, claims of vicarious liability or a negative impact on our reputation and
business.
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Regulatory authorities and private plaintiffs may allege that we failed to comply with applicable laws, rules and
regulations where we believe we have complied. These allegations may relate to past conduct and/or past business
operations, such as our discontinued real estate brokerage operation (which was subject to various state and local laws,
rules and regulations). Even allegations that our activities have not complied or do not comply with all applicable laws
and regulations may have a material and adverse effect on our business, financial condition and results of operations.
The alleged violation of such laws, rules or regulations may entitle an individual plaintiff to seek monetary damages,
or may entitle an enforcing government agency to seek significant civil or criminal penalties, costs and attorneys' fees.
Regardless of its merit, an allegation typically requires legal fee expenditures to defend against. We have in the past
and may in the future decide to settle allegations of non-compliance with laws, rules and regulations when we
determine that the cost of settlement is less than the cost and risk of continuing to defend against an allegation.
Settlements may require us to pay monetary fines and may require us to adopt new procedures and practices, which
may render it more difficult to operate or may raise our internal costs. The future occurrence of one or more of these
events could have a material and adverse effect on our business, financial condition and results of operations.
Changes in the regulation of the Internet could negatively affect our business.

Laws, rules and regulations governing Internet communications, advertising and e-commerce are dynamic and the
extent of future government regulation is uncertain. Federal and state regulations govern various aspects of our online
business, including intellectual property ownership and infringement, trade secrets, the distribution of electronic
communications, marketing and advertising, user privacy and data security, search engines and Internet tracking
technologies. Future taxation on the use of the Internet or e-commerce transactions could also be imposed. Existing or
future regulation or taxation could hinder growth in or negatively impact the use of the Internet generally, including
the viability of Internet e-commerce, which could reduce our revenue, increase our operating expenses and expose us
to significant liabilities.

The Dodd-Frank Wall Street Reform and Consumer Protection Act and related legislative and regulatory actions may
have a significant impact on our business, results of operations and financial condition.

In July 2010, the President signed into law the Dodd-Frank Act, which contains a comprehensive set of provisions
designed to govern the practices and oversight of financial institutions and other participants in the financial markets.
The Dodd-Frank Act requires various federal agencies to adopt a broad range of new rules and regulations, and to
prepare numerous studies and reports for Congress, which could result in additional legislative or regulatory action.
The federal agencies are given significant discretion in drafting the rules and regulations and, consequently, many of
the details and much of the impact of the Dodd-Frank Act may not be known for many months or years.

The Dodd-Frank Act, as well as other legislative and regulatory changes, could have a significant impact on us by, for
example, requiring us to change our business practices, limiting our ability to pursue business opportunities, imposing
additional costs on us, limiting fees we can charge, impacting the value of our assets, or otherwise adversely affecting
our businesses. Among other things, the Dodd-Frank Act established the Bureau of Consumer Financial Protection to
regulate consumer financial services and products, including credit, savings and payment products. The effect of the
Dodd-Frank Act on our business and operations could be significant, depending upon final implementing regulations,
the actions of our competitors and the behavior of other marketplace participants. In addition, we may be required to
invest significant management time and resources to address the various provisions of the Dodd-Frank Act and the
numerous regulations that are required to be issued under it.

In light of recent conditions in the U.S. financial markets and economy, as well as a heightened regulatory and
Congressional focus on consumer lending, regulators have increased their scrutiny of the financial services industry,
the result of which has included new regulations and guidance. We are unable to predict the long-term impact of this
enhanced scrutiny. We are also unable to predict whether any additional or similar changes to statutes or regulations,
including the interpretation or implementation thereof, will occur in the future.

If marketplace lenders fail to produce required documents for examination by, or other affiliated parties fail to make
certain filings with, state regulators, we may be subject to fines, forfeitures and the revocation of required licenses.
Some of the states in which our businesses maintain licenses require them to collect various loan documents from
marketplace lenders and produce these documents for examination by state regulators. While marketplace lenders are

24



Edgar Filing: LendingTree, Inc. - Form 10-K

contractually obligated to provide these documents upon request, these measures may be insufficient. Failure to
produce required documents for examination could result in fines, as well as the revocation of our licenses to operate
in certain states, which could have a material and adverse effect on our business, financial condition and results of
operations.

Regulations promulgated by some states may impose compliance obligations on directors, executive officers, large
customers and any person who acquires a certain percentage (for example, 10% or more) of our common stock,
including requiring such persons to periodically file financial and other personal and business information with state
regulators. If any such person refuses or fails to comply with these requirements, we may be unable to obtain certain
licenses and existing licensing arrangements may
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be jeopardized. The inability to obtain, or the loss of, required licenses could have a material and adverse effect on our
business, financial condition and results of operations.

Our success depends, in part, on the integrity of our systems and infrastructures. System interruption and the lack of
integration and redundancy in these systems and infrastructures may have a material and adverse impact on our
business, financial condition and results of operations.

Our success depends, in part, on our ability to maintain the integrity of our systems and infrastructures, including
websites, information and related systems, call centers and distribution and fulfillment facilities. System interruption
and the lack of integration and redundancy in our information systems and infrastructures may materially and
adversely affect our ability to operate websites, process and fulfill transactions, respond to customer inquiries and
generally maintain cost-efficient operations. We may experience occasional system interruptions that make some or
all systems or data unavailable or prevent our businesses from efficiently providing services or fulfilling orders. We
also rely on affiliate and third-party computer systems, broadband and other communications systems and service
providers in connection with the provision of services generally, as well as to facilitate, process and fulfill
transactions. Any interruptions, outages or delays in our systems and infrastructures, our businesses, our affiliates
and/or third parties, or deterioration in the performance of these systems and infrastructures, could impair the ability
of our businesses to provide services, fulfill orders and/or process transactions. Fire, flood, power loss,
telecommunications failure, hurricanes, tornadoes, earthquakes, acts of war or terrorism, acts of God, unauthorized
intrusions or computer viruses, and similar events or disruptions may damage or interrupt computer, broadband or
other communications systems and infrastructures at any time. Any of these events could cause system interruption,
delays and loss of critical data, and could prevent our businesses from providing services, fulfilling orders and/or
processing transactions. While our businesses have backup systems for certain aspects of their operations, these
systems are not fully redundant and disaster recovery planning is not sufficient for all eventualities. In addition, we
may not have adequate insurance coverage to compensate for losses from a major interruption. If any of these events
were to occur, it could materially and adversely affect our business, financial condition and results of operations.

A breach of our network security or the misappropriation or misuse of personal consumer information may have a
material and adverse impact on our business, financial condition and results of operations.

Any penetration of network security or other misappropriation or misuse of personal consumer information
maintained by us or our third-party marketing partners could cause interruptions in the operations of our businesses
and subject us to increased costs, litigation and other liabilities. Claims could also be made against us or our
third-party marketing partners for other misuse of personal information, such as for unauthorized purposes or identity
theft, which could result in litigation and financial liabilities, as well as administrative action from governmental
authorities. Real or perceived security breaches could also significantly damage our reputation with consumers and
third parties with whom we do business.

We may be required to expend significant capital and other resources to protect against and remedy any potential or
existing security breaches and their consequences. We also face risks associated with security breaches affecting third
parties with whom we are affiliated or otherwise conduct business with online. Consumers are generally concerned
with security and privacy of the Internet, and any publicized security problems affecting our businesses and/or those
of third parties may discourage consumers from doing business with us, which could have a material and adverse
effect on our business, financial condition and results of operations.

The collection, processing, storage, use and disclosure of personal data could give rise to liabilities as a result of
governmental regulation, conflicting legal requirements or differing views of personal privacy rights.

In the processing of consumer transactions, our businesses receive, transmit and store a large volume of personally
identifiable information and other user data. The collection, sharing, use, disclosure and protection of this information
are governed by the privacy and data security policies maintained by us and our businesses. Moreover, there are
federal, state and international laws regarding privacy and the storing, sharing, use, disclosure and protection of
personally identifiable information and user data. Specifically, personally identifiable information is increasingly
subject to legislation and regulations in numerous jurisdictions around the world, the intent of which is to protect the
privacy of personal information that is collected, processed and transmitted in or from the governing jurisdiction. We
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could be materially and adversely affected if legislation or regulations are expanded to require changes in business
practices or privacy policies, or if governing jurisdictions interpret or implement their legislation or regulations in
ways that negatively affect our business, financial condition and results of operations.

Our businesses may also become exposed to potential liabilities as a result of differing views on the privacy of
consumer and other user data collected by these businesses. Our failure, and/or the failure by the various third-party
vendors and service providers with whom we do business, to comply with applicable privacy policies or federal, state
or similar international laws and regulations or any compromise of security that results in the unauthorized release of
personally identifiable information or other user data could damage the reputation of these businesses, discourage
potential users from our products and services and/or result in fines
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and/or proceedings by governmental agencies and/or consumers, one or all of which could materially and adversely
affect our business, financial condition and results of operations.

We may fail to adequately protect our intellectual property rights or may be accused of infringing intellectual property
rights of third parties.

We regard our intellectual property rights, including patents, service marks, trademarks and domain names,
copyrights, trade secrets and similar intellectual property (as applicable), as critical to our success. Our businesses also
rely heavily upon software codes, informational databases and other components that make up their products and
services.

We rely on a combination of laws and contractual restrictions with employees, customers, suppliers, affiliates and
others to establish and protect these proprietary rights. Despite these precautions, it may be possible for a third party to
copy or otherwise obtain and use trade secrets or copyrighted intellectual property without authorization which, if
discovered, might require legal action to correct. In addition, third parties may independently and lawfully develop
substantially similar intellectual properties.

We have generally registered and continue to apply to register, or secure by contract when appropriate, our principal
trademarks and service marks as they are developed and used, and reserve and register domain names when and where
we deem appropriate. We generally consider the protection of our trademarks to be important for purposes of brand
maintenance and reputation. While we vigorously protect our trademarks, service marks and domain names, effective
trademark protection may not be available or may not be sought in every country in which products and services are
made available, and contractual disputes may affect the use of marks governed by private contract. Similarly, not
every variation of a domain name may be available or be registered, even if available. Our failure to protect our
intellectual property rights in a meaningful manner or challenges to related contractual rights could result in erosion of
brand names and limit our ability to control marketing on or through the Internet using our various domain names or
otherwise, which could materially and adversely affect our business, financial condition and results of operations.

We have been granted patents and we have patent applications pending with the United States Patent and Trademark
Office and various foreign patent authorities for various proprietary technologies and other inventions. The status of
any patent involves complex legal and factual questions, and the breadth of claims allowed is uncertain. Accordingly,
any patent application filed may not result in a patent being issued or existing or future patents may not be adjudicated
valid by a court or be afforded adequate protection against competitors with similar technology. In March 2014, a
federal jury found our two issued patents invalid. We are considering our legal alternatives with respect to this jury
finding. See Note 11—Contingencies—Intellectual Property Litigation—Zillow in the notes to the consolidated financial
statements included elsewhere in this report. In addition, third parties may create new products or methods that
achieve similar results without infringing upon patents that we own.

Likewise, the issuance of a patent to us does not mean that our processes or inventions will be found not to infringe
upon patents or other rights previously issued to third parties.

From time to time, in the ordinary course of business we are subjected to legal proceedings, claims and counterclaims,
or threatened legal proceedings, claims or counterclaims, including allegations of infringement of the trademarks,
copyrights, patents and other intellectual property rights of third parties. In addition, litigation may be necessary in the
future to enforce our intellectual property rights, protect trade secrets or to determine the validity and scope of
proprietary rights claimed by others. Any litigation of this nature, regardless of outcome or merit, could result in
substantial costs and diversion of management and technical resources, any of which could materially and adversely
affect our business, financial condition and results of operations. Patent litigation tends to be particularly protracted
and expensive. In 2014, we participated in a jury trial for the litigation described in Note 11—Contingencies—Intellectual
Property Litigation—Zillow in the notes to the consolidated financial statements included elsewhere in this report. The
legal expenses associated with this jury trial were material and negatively affected our results of operations for 2014.
Our framework for managing risks may not be effective in mitigating our risk of loss.

Our risk management framework seeks to mitigate risk and appropriately balance risk and return. We have established
processes and procedures intended to identify, measure, monitor and report the types of risk to which we are subject,
including credit risk, market risk, liquidity risk, operational risk, legal and compliance risk, and strategic risk. We seek
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to monitor and control our risk exposure through a framework of policies, procedures and reporting requirements.
Management of our risks in some cases depends upon the use of analytical and/or forecasting models. If the models
that we use to mitigate these risks are inadequate, we may incur increased losses. In addition, there may be risks that
exist, or that develop in the future, that we have not appropriately anticipated, identified or mitigated. If our risk
management framework does not effectively identify or mitigate our risks, we could suffer unexpected losses and
could be materially and adversely affected.
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Acquisitions or strategic investments that we pursue may not be successful and could disrupt our business and harm
our financial condition.

We may consider or undertake strategic acquisitions of, or material investments in, businesses, products or
technologies. We may not be able to identify suitable acquisition or investment candidates, or even if we do identify
suitable candidates, they may be difficult to finance, expensive to fund and there is no guarantee that we can obtain
any necessary regulatory approvals or complete such transactions on terms that are favorable to us. To the extent we
pay the purchase price of any acquisition or investment in cash, it would reduce our cash balances, which may have a
material and adverse effect on our business and financial condition. If the purchase price is paid with our stock, it
would be dilutive to our stockholders. In addition, we may assume liabilities associated with a business acquisition or
investment, including unrecorded liabilities that are not discovered at the time of the transaction, and the repayment of
those liabilities may have a material and adverse effect on our financial condition. There may also be litigation or
other claims arising in connection with an acquisition itself.

We may not be able to successfully integrate the personnel, operations, businesses, products or technologies of an
acquisition or investment. Integration may be particularly challenging if we enter into a line of business in which we
have limited experience and the business operates in a difficult legal, regulatory or competitive environment. We may
find that we do not have adequate operations or expertise to manage the new business. The integration of any
acquisition or investment may divert management's time and resources from our core business, which could impair
our relationships with our current employees, customers and strategic partners and disrupt our operations.
Acquisitions and investments also may not perform to our expectations for various reasons, including the loss of key
personnel or customers. If we fail to integrate acquisitions or investments or realize the expected benefits, we may
lose the return on these acquisitions or investments or incur additional transaction costs and our business and financial
condition may be harmed as a result.

If our goodwill or amortizable intangible assets become impaired, we may be required to record a significant charge to
earnings.

Under accounting principles generally accepted in the United States of America ("GAAP"), we review the carrying
value of goodwill and indefinite-lived intangible assets on an annual basis as of October 1, or more frequently if an
event occurs or circumstances change that would more likely than not reduce the fair value of a reporting unit below
its carrying value. Factors that may be considered a change in circumstances, indicating that the carrying value of our
goodwill or indefinite-lived intangible assets may not be recoverable, include a decline in stock price and market
capitalization, reduced future cash flow estimates and slower growth rates in our industry or our customers' industries.
We may be required to record a significant charge in our financial statements during a period in which any impairment
of our goodwill or indefinite-lived intangible assets is determined, negatively impacting our results of operations.

The market price and trading volume of our common stock may be volatile and may face negative pressure.

The market price for our common stock has been volatile since our spin-off. The market price for our common stock
could continue to fluctuate significantly for many reasons, including the risks identified in this report or reasons
unrelated to our performance. These factors may result in short- or long-term negative pressure on the value of our
common stock.

If securities or industry analysts do not publish research or publish inaccurate or unfavorable research about our
business, our stock price and trading volume could decline.

The trading market for internet marketplace operators and lead-generation companies depends, in part, on the research
and reports that securities or industry analysts publish about the industry and specific companies. If one or more
analysts covering us currently or in the future fail to publish reports on us regularly, demand for our common stock
could decline, which could cause our stock price and trading volume to decline. If one or more recognized securities
or industry analysts that cover our company or our industry in the future downgrades our common stock or publishes
inaccurate or unfavorable research about our business or industry, our stock price would likely decline.

Two holders of our common stock own a substantial portion of our outstanding common stock, which concentrates
voting control and limits your ability to influence corporate matters.
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As of March 9, 2015, Douglas Lebda, our Chairman and Chief Executive Officer, and Liberty Interactive Corporation
beneficially owned approximately 16% and 24%, respectively, of our outstanding common stock. Liberty Interactive
also has the right to nominate 20% of the total number of directors serving on the board, rounded up. Liberty
Interactive has nominated two directors, Neal Dermer and Craig Troyer.

Therefore, for the foreseeable future, Mr. Lebda and Liberty Interactive will each have influence over our
management and affairs and all matters requiring shareholder approval, including the election or removal (with or
without cause) of directors and approval of any significant corporate transaction, such as a merger or other sale of us
or our assets. The interests of Mr. Lebda or
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Liberty Interactive may not necessarily align with the interests of our other stockholders. This concentrated control
could delay, defer or prevent a change of control, merger, consolidation, takeover or other business combination
involving us that other stockholders may otherwise support. This concentrated control could also discourage a
potential investor from acquiring our common stock and might harm the market price of our common stock.
Anti-takeover provisions in our charter documents and under Delaware law could make an acquisition of us more
difficult, limit attempts by stockholders to replace or remove our management and affect the market price of our
common stock.

Provisions in our certificate of incorporation and bylaws, as amended and restated, may have the effect of delaying or
preventing a change of control or changes in our management. Our amended and restated articles of incorporation
and/or amended and restated bylaws include provisions that:

:Authorize our board of directors to issue, without further action by our stockholders, up to five million shares of
undesignated preferred stock;

Prohibit cumulative voting in the election of directors;

Provide that vacancies on our board of directors may be filled only by the affirmative vote of a majority of directors
then in office or by the sole remaining director;

Provide that only our board of directors may change the size of our board of directors;

Specify that special meetings of our stockholders may be called only by or at the direction of our board of directors or
by a person specifically designated with such authority by the board; and

Prohibit stockholders from taking action by written consent.

The provisions described above may frustrate or prevent any attempts by our stockholders to replace or remove our
current management by making it more difficult for stockholders to replace members of our board of directors, which
is responsible for appointing our management. In addition, because we are incorporated in the State of Delaware, we
are governed by the provisions of the Delaware General Corporation Law, which prohibits certain business
combinations between us and certain significant stockholders unless specified conditions are met. These provisions
may also have the effect of delaying or preventing a change of control of our company, even if stockholders support
such a change of control.

ITEM 1B. Unresolved Staff Comments

Not applicable.

ITEM 2. Properties

Our principal executive offices are currently located in approximately 37,800 square feet of office space in Charlotte,
North Carolina under a lease that expires in July 2015. Personnel for our lending segment are located in both our
office space in Charlotte, North Carolina, as well as approximately 6,100 square feet of office space in Burlingame,
California under a lease that expires in March 2015. We are in the process of negotiating new leases for these
properties.

ITEM 3. Legal Proceedings

In the ordinary course of business, we are party to litigation involving property, contract, intellectual property and a
variety of other claims. The amounts that may be recovered in such matters may be subject to insurance coverage. See
Note 11—Contingencies in the notes to the consolidated financial statements included elsewhere in this report for a
discussion of our current litigation.

ITEM 4. Mine Safety Disclosures

Not applicable.
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PART II

ITEM 5. Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities

General Market Information, Holders and Dividends

Our common stock is quoted on the NASDAQ Global Select Market under the ticker symbol "TREE". The table
below sets forth, for the calendar periods indicated, the high and low sales prices per share for LendingTree common
stock as reported on the NASDAQ Stock Market. The stock price information is based on published financial sources.

Year Ended December 31, 2014 High Low
First Quarter $35.05 $29.76
Second Quarter 31.66 22.94
Third Quarter 36.00 24.61
Fourth Quarter 48.84 33.72
Year Ended December 31, 2013 High Low
First Quarter $18.75 $16.00
Second Quarter 21.49 16.33
Third Quarter 26.84 16.54
Fourth Quarter 33.24 26.30

As of March 9, 2015, there were approximately 900 holders of record of our common stock and the closing price of
the common stock was $51.80.

On December 26, 2012, we paid a special dividend of $1.00 per share to our shareholders of record as of

December 17, 2012. Other than the special dividend, we have not declared or paid a cash dividend on our common
stock during the three most recent fiscal years. We have no current intention to declare or pay cash dividends on our
common stock in the foreseeable future. The declaration, payment and amount of future cash dividends, if any, will be
at the discretion of our board of directors.

Performance Graph

Set forth below is a line graph, for the period from December 31, 2009 through December 31, 2014, comparing the
cumulative total stockholder return of $100 invested (assuming that all dividends were reinvested) in (1) our common
stock, (2) the cumulative return of all companies listed on the NASDAQ Composite Index and (3) the cumulative total
return of the Research Development Group ("RDG") Internet index.

19

33



Edgar Filing: LendingTree, Inc. - Form 10-K

Table of Contents

Unregistered Sales of Equity Securities and Use of Proceeds

During the year ended December 31, 2014, we did not issue or sell any shares of our common stock or other equity
securities in transactions that were not registered under the Securities Act.

Issuer Purchases of Equity Securities

In January 2010, the board of directors approved and we announced a stock repurchase program which allowed for the
repurchase of up to $10.0 million of our common stock. In May 2014, the board of directors authorized and we
announced an additional $10.0 million to the stock repurchase program. At December 31, 2014, approximately $7.5
million remains authorized for share repurchase under this program. Under this program, we can repurchase stock in
the open market or through privately-negotiated transactions. We have used available cash to finance these
repurchases. We will determine the timing and amount of any additional repurchases based on our evaluation of
market conditions, applicable SEC guidelines and regulations, and other factors. This program may be suspended or
discontinued at any time at the discretion of our board of directors. We repurchased 1,500 shares of common stock
under the stock repurchase program during the quarter ended December 31, 2014.

Additionally, the LendingTree Fourth Amended and Restated 2008 Stock and Award Incentive Plan allows employees
to forfeit shares of our common stock to satisfy federal and state withholding obligations upon the exercise of stock
options, the settlement of restricted stock unit awards and the vesting of restricted stock awards granted to those
individuals under this plan. During the quarter ended December 31, 2014, 27,439 shares were purchased related to
these obligations under the LendingTree Fourth Amended and Restated 2008 Stock and Award Incentive Plan. The
withholding of those shares does not affect the dollar amount or number of shares that may be purchased under the
stock repurchase program described above.
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The following table provides information about the Company's purchases of equity securities during the quarter ended

December 31, 2014.

Period

October 2014
November 2014
December 2014
Total

21

Total Number of

Shares Purchased

2,106
26,833
28,939

Average Price
Paid per Share

$37.68
$42.88
$42.50

Total Number of

Shares Purchased as

Part of Publicly

Announced Plans or

Programs

1,500
1,500

Maximum
Number/Approximate
Dollar Value of Shares
that May Yet be
Purchased Under the
Plans or Programs

(in thousands)

$7,554

$7,554

$7,490

$7,490
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ITEM 6. Selected Financial Data
The summary financial data presented below represents portions of our consolidated financial statements and are not
complete. The following financial information should be read in conjunction with "Item 7. Management's Discussion
and Analysis of Financial Condition and Results of Operations" and our consolidated financial statements and notes
thereto contained in "Item 8. Financial Statements and Supplementary Data" included elsewhere in this Annual
Report. Historical results are not necessarily indicative of future performance or results of operations.
Year Ended December 31,
2014 2013 2012 M 2011 2010 @
(in thousands, except per share amounts)
Results of Operations:

Revenue $167,350 $139,240 $77,443 $54,617 $59,918
Loss from continuing operations (487 ) (673 ) (2,249 ) (49,710 ) (26,604 )
Income (loss) from discontinued operations (%) 9,849 4,620 48,874 (9,793 ) 8,427

Net income (loss) and comprehensive income (loss) $9,362 $3,947 $46,625 $(59,503 ) $(18,177 )

Weighted average shares outstanding:

Basic 11,188 11,035 10,695 10,377 10,433
Diluted 11,188 11,035 10,695 10,377 10,433
Loss per share from continuing operations:

Basic $(0.04 ) $0.06 ) $(0.21 ) $(4.79 ) $(2.55 )
Diluted $(0.04 ) $0.06 ) $(0.21 ) $(4.79 ) $(2.55 )
Income (loss) per share from discontinued

operations:

Basic $0.88 $0.42 $4.57 $(0.94 ) $0.81
Diluted $0.88 $0.42 $4.57 $(0.94 ) $0.81

Net income (loss) per share:

Basic $0.84 $0.36 $4.36 $(5.73 ) $(1.74 )
Diluted $0.84 $0.36 $4.36 $(5.73 ) $(1.74 )
Cash dividend per share $— $— $1.00 $— $—
Financial Position:

Cash and cash equivalents $86,212 $91,667 $80,190 $45,541 $68,819
Total assets $139,891 $152,644 $143,171  $331,340  $282,802
Total long-term liabilities $4,889 $5,437 $5,883 $5,544 $29,648
Total shareholders' equity $96,366 $87,008 $82,922 $45,471 $101,821

In June 2012, we sold substantially all of the operating assets of our LendingTree Loans business. See
(1)ITEM 7. Management's Discussion and Analysis of Financial Condition and Results of Operations - Sale of Assets
of LendingTree Loans for more information.
See ITEM 7. Management's Discussion and Analysis of Financial Condition and Results of Operations - Results of
(2) Operations for the Years Ended December 31, 2014, 2013 and 2012 - Discontinued Operations for a discussion of
discontinued operations.
Reflects the revision of weighted average shares outstanding and income (loss) per share information due to
(3)circumstances described in our Form 10-Q for the quarterly period ended March 31, 2013. Such report showed the
revisions reflected in this table for the 2012 and 2011 fiscal years.
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ITEM 7. Management's Discussion and Analysis of Financial Condition and Results of Operations

The following Management's Discussion and Analysis of Financial Condition and Results of Operations should be
read together with our consolidated financial statements and accompanying notes included elsewhere within this
report. This discussion includes both historical information and forward-looking information that involves risks,
uncertainties and assumptions. Our actual results may differ materially from management's expectations as a result of
various factors, including but not limited to those discussed in the sections entitled "Risk Factors" and "Cautionary
Statement Regarding Forward-Looking Information."

Company Overview

LendingTree, Inc., formerly known as Tree.com, Inc., is the parent of LendingTree, LLC and several companies
owned by LendingTree, LLC.

LendingTree operates what we believe to be the leading online loan marketplace for consumers seeking a broad array
of loan types and other credit-based offerings. We offer consumers tools and resources, including free credit scores,
that help them to comparison-shop for mortgage loans, home equity loans and lines of credit, reverse mortgages,
personal loans, auto loans, student loans, credit cards, small business loans and other related offerings. We seek to
match in-market consumers with multiple lenders on our marketplace who can provide them with competing quotes
for the loans or credit-based offerings they are seeking. We also serve as a valued partner to lenders seeking an
efficient, scalable and flexible source of customer acquisition with directly measurable benefits, by matching the
consumer inquiries we generate with these lenders.

In June 2014, we re-launched My LendingTree, a platform that offers a personalized loan comparison-shopping
experience, by providing free credit scores, credit score analysis and an in-depth view of a consumer's credit profile.
We believe this new platform will enable us to provide consumers with measurable savings opportunities over their
lifetimes, as we are able to observe their credit profiles and then identify loan and credit-based opportunities on our
marketplace that may be more favorable than the loans they may have at a given point in time, which we can alert
them to.

The businesses of RealEstate.com, REALTORS® and LendingTree Loans are presented as discontinued operations in
the accompanying consolidated balance sheets, consolidated statements of operations and comprehensive income and
consolidated cash flows for all periods presented. The analysis within Management's Discussion and Analysis of
Financial Condition and Results of Operations reflects our continuing operations.

Reportable and Operating Segments

Our four operating segments are lending, auto, education and home services. We sometimes refer to these operating
segments as our "businesses". Of these, only our lending operating segment meets the criteria for a reportable
segment. We formerly referred to this reportable segment as our mortgage segment. The auto, education and home
services operating segments are reported in the "Other" category in our segment reconciling information. See Note
16—Segment Information to the consolidated financial statements included elsewhere in this report.

Recent Mortgage Interest Rate Trends

Interest rate and market risks can be substantial in the mortgage lead generation business. Short-term fluctuations in
mortgage interest rates primarily affect consumer demand for mortgage refinancings, while long-term fluctuations in
mortgage interest rates, coupled with the U.S. real estate market, affect consumer demand for new mortgages.
Consumer demand, in turn, affects lender demand for mortgage leads from third-party sources. Typically, a decline in
mortgage interest rates will lead to reduced lender demand, as there are more consumers in the marketplace seeking
financing and, accordingly, lenders receive more organic lead volume. Conversely, an increase in mortgage interest
rates will typically lead to an increase in lender demand, as there are fewer consumers in the marketplace and,
accordingly, the supply of organic mortgage lead volume decreases.
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According to Freddie Mac, 2012 began the year at what were then record low interest rates of approximately 3.96%
on 30-year fixed rate mortgages. Rates declined throughout the year to new lows, reaching an average of 3.35% in
December 2012. In 2013, rates rose gradually through the first five months of the year, to 3.54% in May. Thereafter,
rates increased more significantly, subsequently peaking at 4.49% in September and finished the year at 4.46%. This
year, mortgage interest rates generally declined as 2014 progressed, to an average of 3.86% in December 2014, the
lowest since May 2013.

On a full-year basis, mortgage interest rates rose to an average 4.17% in 2014, as compared to 3.98% and 3.66% in
2013 and 2012, respectively.

Typically, as mortgage interest rates rise, there are fewer consumers in the marketplace seeking refinancings and,
accordingly, the mix of mortgage origination dollars moves towards purchase mortgages. According to Mortgage
Bankers Association ("MBA") data, total refinance origination dollars dropped from 60% of total 2013 mortgage
origination dollars to 43% in 2014, and as compared to 71% in 2012, as a result of an increase in average mortgage
interest rates.

Looking forward, MBA is projecting mortgage interest rates to climb in 2015, to an average 4.20% on 30-year fixed
rate mortgages. According to MBA projections, as interest rates climb, the mix of mortgage origination dollars will
continue to move towards purchase mortgages with the refinance share representing just 40% for 2015.

The U.S. Real Estate Market

The health of the U.S. real estate market and interest rate levels are the primary drivers of consumer demand for new
mortgages. Consumer demand, in turn, affects lender demand for purchase mortgage leads from third-party sources.
Typically, a strong real estate market will lead to reduced lender demand for leads, as there are more consumers in the
marketplace seeking financing and, accordingly, lenders receive more organic lead volume. Conversely, a weaker real
estate market will typically lead to an increase in lender demand, as there are fewer consumers in the marketplace
seeking mortgages. Over the last few years, the U.S. real estate market has been recovering, albeit slowly.
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In 2012, existing home sales nationwide rose by 9% compared with 2011, according to the National Association of
Realtors ("NAR"). While the demand for homes generally increased as mortgage interest rates dropped to their lowest
levels in the preceding 60 years, the number of homes for sale did not keep pace, resulting in a reduced inventory of
homes for sale. Accordingly, prices of existing home sales increased during 2012, to a national median sales price of
$177 thousand—up 11.5% in December 2012 as compared with the year prior. According to the S&P/Case-Schiller U.S.
National Home Price Index, average home prices were then similar to levels last seen in the fall of 2003. While
distressed homes continued to account for a significant portion of overall home sales in 2012, representing 24% in
December 2012, this figure was down from 32% as compared with the prior year period.

In 2013, existing home sales nationwide increased another 9% over 2012, according to the NAR, as job growth
improved and demand drove the market, despite rising mortgage interest rates. In fact, existing home sales for all of
2013 were the highest since 2006 and median prices maintained strong growth, up 11% from 2012 to $197 thousand,
partially attributable to the shrinking share of distressed home sales. Although home prices as of December 2013 were
up, they were still approximately 20% below their mid-2006 peaks.

Despite continued indications of economic recovery, in 2014, existing home sales nationwide declined approximately
3% over 2013, according to the NAR, likely due to lessening housing affordability and higher mortgage interest rates.
The median existing home sales price increased to $209 thousand—up almost 6% in 2014, driving down NAR's housing
affordability index to 167% from 176% in 2013.

Although overall 2014 affordability was down, sales of existing homes in the second half of 2014 were up 8% from
the first half of the year, as economic growth accelerated, housing inventory increased and sales prices moderated. In
2015, the NAR expects economic recovery to continue, with existing home sales to increase almost 7%, while
supporting sales price growth of approximately 5%.

Sale of Assets of LendingTree Loans

On June 6, 2012, we sold substantially all of the operating assets of our LendingTree Loans business for
approximately $55.9 million in cash to Discover. Of the total purchase price, $8.0 million was paid prior to the
closing, $37.9 million was paid upon the closing and the contingent amount of $10.0 million was paid and recognized
as a gain from sale of discontinued operations in the second quarter of 2013.

Discover generally did not assume liabilities of the LendingTree Loans business that arose before the closing date,
except for certain liabilities directly related to assets Discover acquired. Of the purchase price paid, as of

December 31, 2014, $16.1 million is being held in escrow in accordance with the agreement with Discover for certain
loan loss obligations that remain with us following the sale. As a result of a settlement agreement in 2014 with a
secondary market purchaser of loans, we expect $12.1 million of such amount to be released from escrow in
December 2015. The escrowed amount is recorded as restricted cash at December 31, 2014.

Separate from the asset purchase agreement, LendingTree agreed to provide certain marketing-related services to
Discover in connection with its mortgage origination business for approximately seventeen months following the
closing, or such earlier point as the agreed-upon services are satisfactorily completed. The services were satisfactorily
completed in the second quarter of 2013. Discover remains a marketplace lender on our mortgage marketplace
following completion of the services.

Results of Operations for the Years ended December 31, 2014, 2013 and 2012

Revenue

Year Ended December 31, 2014 vs. 2013 2013 vs. 2012

$ % $ %

2014 2013 2012 Change Change Change Change

(Dollars in thousands)
Lending:
Mortgage products $134,137 $123,091 $59,362 $11,046 9 % $63,729 107 %
Non-mortgage products 20,367 4,894 1,814 15,473 316 % 3,080 170 %
Total Lending 154,504 127,985 61,176 26,519 21 % 66,809 109 %
Other 12,846 10,632 14,620 2,214 21 % (3,988 )(27 )%
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Revenue from our lending segment increased in 2014 compared to 2013, due to increases in our mortgage products of
$11.0 million and our non-mortgage products of $15.5 million. The increase in our mortgage products was primarily
due to a notable increase in our purchase product, also supported by growth of our rate table offering which we
launched in the first quarter of 2013 and partially offset by a modest decrease in our refinance product. Our
non-mortgage products within our lending segment include the following products: personal loans, home equity,
reverse mortgage and credit cards. Revenue from each of these non-mortgage products increased in 2014 compared to
2013. Our reverse mortgage product was introduced in the first quarter of 2013, our credit card offering was
introduced in the second quarter of 2013 and our personal loan product was re-launched in the third quarter of 2013.
The number of consumers matched on our lending marketplace increased by 64% in 2014 compared to 2013, while
our average revenue earned from marketplace lenders per matched consumer decreased by 26% in 2014 compared to
2013. The decrease in revenue earned per matched consumer was due to the increased relative contribution of our
purchase and non-mortgage lending products, which have lower revenue per matched consumer rates than refinance,
as well as a reduction in revenue per matched consumer in our mortgage products.
Other revenue, which includes auto, education, home services and other businesses, increased in 2014 compared to
2013, primarily due to an increase of $3.5 million in our auto business, partially offset by a decrease in our education
business of $1.2 million.
Revenue from our lending segment increased significantly in 2013 compared to 2012, through an increase in the sales
capacity of both new and existing marketplace lenders and the expansion of our marketing channels. In addition, 2013
revenue from our lending segment rose as a result of selling leads at market prices on our mortgage marketplace that
would have been provided to LendingTree Loans before completion of its sale in June 2012 (see next paragraph).
Consumers matched on our mortgage marketplace increased by 89% to 1.4 million in 2013 from 0.8 million in 2012.
Additionally, as compared to 2012, our 2013 average revenue earned from marketplace lenders per matched consumer
increased by 11%.
Following the June 2012 closing of the sale of our LendingTree Loans business to Discover, leads that would
previously have been provided to LendingTree Loans became available for sale on our mortgage marketplace and
such leads, therefore, added to revenue in our mortgage products business, with an associated increase in selling and
marketing expense. Prior to the sale of our LendingTree Loans business, we did not record revenue in our mortgage
products business for leads provided to LendingTree Loans. Instead, we used a cost-sharing approach for marketing
expenses, whereby the mortgage products business and LendingTree Loans shared marketing expenses on a pro rata
basis, based on the quantity of leads provided to marketplace lenders versus matched with LendingTree Loans.
Other revenue decreased in 2013 compared to 2012, due primarily to a notable decrease in our education business of
$5.3 million, partially offset by an increase in our auto business of $1.8 million. Our education business was impacted
by the increased regulation affecting clients engaged in for-profit post-secondary education services which, in turn,
affected their marketing practices. Revenue from our auto business increased in 2013, primarily as a result of the
addition of new lending and marketing partners.
Corporate revenue in 2013 and 2012 was primarily related to fees for certain marketing-related services provided in
connection with the sale of our LendingTree Loans business. We completed these services in the second quarter of
2013.
Cost of revenue
Cost of revenue consists primarily of costs associated with compensation and other employee-related costs (including
stock-based compensation) relating to internally-operated customer call centers, third-party customer call center fees,
credit scoring fees, credit card fees and website network hosting and server fees.

Year Ended December 31, 2014 vs. 2013 2013 vs. 2012

$ % $ %

2014 2013 2012 Change Change Change Change

(Dollars in thousands)
Lending $7,399 $5,469 $3,238 $1,930 35 % $2,231 69 %
Other 504 613 536 (109 )(18 V% T7 14 %
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Lending cost of revenue increased in 2014 from 2013, primarily due to increases of $0.8 million in credit scoring fees,
$0.5 million in credit card fees, $0.4 in third-party call center fees and $0.2 million in compensation and other
employee-related costs. Lending cost of revenue increased in 2013 from 2012, primarily due to increases of $0.8
million in credit card fees, $0.4 million compensation and other employee-related costs, $0.4 million in third-party
customer service fees, $0.2 million in credit scoring fees, and $0.1 million in server fees. In addition, cost of revenue
in 2012 benefited by $0.3 million due to the discontinuance of certain consumer incentive rebates.
Other cost of revenue decreased in 2014 compared to 2013, primarily due to decreases in third-party call center fees.
Other cost of revenue increased in 2013 from 2012, primarily due to increases in server fees.
Corporate cost of revenue decreased in 2013 from 2012, primarily due to reduced costs associated with decreases in
marketing-related services provided in connection with the sale of our LendingTree Loans business. These activities
were completed in 2013 and, therefore, did not generate any further costs in 2014.
Total cost of revenue as a percentage of revenue remained consistent in 2014 compared to 2013.
Selling and marketing expense
Selling and marketing expense consists primarily of advertising and promotional expenditures, fees paid to lead
sources and compensation and other employee-related costs (including stock-based compensation) for personnel
engaged in sales or marketing functions. Advertising and promotional expenditures primarily include online
marketing, as well as television, print and radio spending. Advertising production costs are expensed in the period the
related ad is first run.

Year Ended December 31, 2014 vs. 2013 2013 vs. 2012

$ % $ %
2014 2013 2012 Change Change  Change Change
(Dollars in thousands)

Lending $104388  $83.694  $35.250 $20,694 25 % $48444 137 %
Other 8.316 7.449 13.677 867 12 % (6228 )46 )%
Corporate — (22 )y 7 22 100 % (29 Y414 %
Total selling and marketing ¢\ 15 70, g91121  $48.934 $21583 24 % $42.187 86 %
expense

As a percentage of total 67 % 65 % 63 %

revenue

Lending selling and marketing expense increased in 2014 compared to 2013 and in 2013 compared to 2012, primarily
due to increases in advertising expense of $20.2 million and $45.6 million, respectively, as discussed below. The
increases in lending advertising expense, in turn, correspond to the 64% and 89% increases in consumers matched
with marketplace lenders in 2014 compared to 2013, and 2013 compared to 2012, respectively. In addition, lending
selling and marketing expense increased immediately following the sale of substantially all of the operating assets of
our LendingTree Loans business on June 6, 2012, due to our no longer sharing the cost of such expenses with the
former LendingTree Loans business. Selling and marketing expense of $6.3 million was allocated to LendingTree
Loans during 2012.

Selling and marketing expense in our other businesses increased in 2014 from 2013, primarily due to increases in
advertising expense of $1.3 million, partially offset by a decrease in compensation expense and benefits of $0.6
million as a result of decreases in headcount. Selling and marketing expense in our other businesses decreased in 2013
from 2012, primarily due to decreases in online and direct marketing.

Total selling and marketing expense as a percentage of revenue increased slightly in 2014 compared to 2013,
primarily due to an increase in Lending selling and marketing expense relative to Lending revenues.
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Adpvertising and promotional expense is the largest component of selling and marketing expense, and is comprised of
the following:
Year Ended December 31, 2014 vs. 2013 2013 vs. 2012
$ % $ %
2014 2013 2012 Change Change Change Change
(Dollars in thousands)

Lending:

Online $79,492 $59,464 $24.809 $20,028 34 % $34,655 140 %
Broadcast 11,073 10,616 3,364 457 4 % 7,252 216 %
Other 4,768 5,089 1,406 (321 ) (6 Y% 3,683 262 %
Total Lending 95,333 75,169 29,579 20,164 27 % 45,590 154 %
Other 6,822 5,511 11,176 1,311 24 % (5,665 )(51 )%
Total advertising expense $102,155 $80,680 $40,755 $21,475 27 % $39,925 98 %

We increased our online advertising expenditures in 2014 compared to 2013 and in 2013 compared to 2012, in order
to generate additional mortgage lead volume to meet the demand of marketplace lenders on our mortgage
marketplace. In addition, we increased our broadcast spend in 2013 compared to 2012, to support the launch of our
new national advertising campaign for our LendingTree brand, which commenced in the second quarter of 2013.
We will continue to adjust selling and marketing expenditures dynamically in relation to anticipated revenue
opportunities.
General and administrative expense
General and administrative expense consists primarily of compensation and other employee-related costs (including
stock-based compensation) for personnel engaged in finance, legal, tax, corporate information technology, human
resources and executive management functions, as well as facilities and infrastructure costs and fees for professional
services.

Year Ended December 31, 2014 vs. 2013 2013 vs. 2012

$ % $ %
2014 2013 2012 Change Change Change Change
(Dollars in thousands)

Lending $4,898 $3,629 $3,470 $1,269 35 % $159 5 %
Other 3,979 2,245 2,888 1,734 77 % (643 )22 )%
Corporate 17,006 18,784 15,873 (1,778 ) (9 )% 2,911 18 %

Total general and administrative
expense

As a percentage of total revenue 15 % 18 % 29 %

Lending general and administrative expense increased in 2014 compared to 2013, primarily due to increases in
compensation and benefits of $1.1 million, which includes incentive compensation and non-cash incentive
compensation in addition to salaries. Additionally, computer software maintenance increased by $0.2 million in 2014
compared to 2013, partially offset by a decrease in facility costs of $0.1 million. General and administrative expense
in the other businesses increased in 2014 from 2013, primarily due to increases in compensation and benefits of $0.9
million, an impairment charge on long-lived assets of $0.8 million in 2014, and loss on disposal of assets of $0.2
million in 2014, partially offset by decreases in professional fees and computer software maintenance of $0.1 million
each. During 2014, a portion of our incentive compensation plan was modified and, as a result, the lending and other
businesses reflect the full incentive compensation for individuals in these businesses. Prior to 2014, a portion of
incentive compensation for individuals in the lending and other businesses was reflected in corporate.

Corporate general and administrative expense decreased in 2014 from 2013, primarily due to decreased compensation
and benefits of $1.7 million and decreased loss on fixed assets of $0.1 million. The decrease in compensation and
benefits in 2014 from 2013 is primarily due to a decrease in incentive compensation of $2.0 million, a compensation
charge in 2013 of $0.9 million related to a discretionary cash bonus payment to employee stock option holders,

$25,883 $24,658 $22,231 $1,225 5 % $2,427 11 %
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partially offset by an increase in non cash incentive compensation of $0.6 million and an increase in salaries of $0.5
million. The decrease in incentive compensation is primarily as a result of a reduction in incentive compensation
classified in corporate general and administrative expense due to the allocation discussed above. Additionally, 2013
included a one-time contribution of $0.4 million to an educational trust. These decreases were partially offset by
increases in costs associated with computer software maintenance of $0.2 million, facilities of $0.1 million, travel and
entertainment expenses of employees of $0.1 million and franchise taxes of $0.1 million.
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Lending general and administrative expense was relatively consistent in 2013 and 2012.

General and administrative expense in our other businesses decreased in 2013 from 2012, primarily due to a decrease
in loss on disposal of assets of $0.3 million and a decrease in computer maintenance of $0.2 million.

Corporate general and administrative expense increased in 2013 from 2012 due to a compensation charge of $0.9
million related to a discretionary cash bonus payment to employee stock option holders, increases in other
compensation and employee-related costs, and a one-time contribution of 2013 of $0.4 million to an educational trust.
The increased general and administrative expense in 2014 was spread over proportionately greater revenue during the
period, resulting in an improvement in general and administrative expense as a percentage of revenue.

Product development

Product development expense consists primarily of compensation and other employee-related costs (including
stock-based compensation) that are not capitalized, for personnel engaged in the design, development, testing and
enhancement of technology.

Year Ended December 31, 2014 vs. 2013 2013 vs. 2012
$ % $ %

2014 2013 2012 Change Change  Change Change

(Dollars in thousands)
Lending $6,345 $4,302 $2,277 $2,043 47 % $2,025 89 %
Other 1,088 962 1,258 126 13 % (296 ) (24 )%
Corporate 24 — (6 ) 24 100 % 6 100 %
Total product development ~ $7,457 $5,264 $3,529 $2,193 42 % $1,735 49 %

As a percentage of total
revenue

Product development expense increased in 2014 compared to 2013 and in 2013 compared to 2012, as we continued to
invest in internal development of new and enhanced features, functionality and business opportunities that we believe
will enable us to better and more fully serve consumers and lenders. Product development expenses are comprised
primarily of compensation and other employee-related costs. We increased headcount in 2014 compared to 2013, in
order to support product launches such as MyLendingTree and our new business loans and student loan refinancing
marketplaces. We launched new offerings in 2013, such as our LoanExplorer mortgage rate table, reverse mortgage
and credit card comparison offerings, as well as enhanced existing tools and products, such as our personal loan
offering and mobile experience. All of these initiatives were results of internal product development efforts.

Total product development expense as a percentage of revenue remained consistent in 2014 compared to 2013.
Depreciation

Depreciation expense has remained relatively consistent in 2014 compared to 2013 and in 2013 compared to 2012.
Litigation settlements and contingencies

Litigation settlements and contingencies consists of expenses related to actual or anticipated litigation settlements, in
addition to legal fees incurred in connection with various patent litigation claims we are pursuing. During the years
ended December 31, 2014 and 2013 we recorded $10.6 million and $9.0 million, respectively, in expenses. These
expenses were due primarily to legal fees incurred in connection with various patent litigations we are currently
pursuing. In 2012, we recognized income of $3.1 million, a majority of which was attributable to the settlement or our
estimation of loss on various legal cases.

During 2014, we participated in a jury trial for the Zillow litigation described in Note 10—Commitments in the notes to
the consolidated financial statements included elsewhere in this report. The legal expenses associated with this jury
trial and post-trial motions increased our litigation settlements and contingencies expense for 2014. In addition, in
October 2014, the court awarded NexTag attorney fees and costs totaling $2.3 million, which were recorded as
litigation expense in 2014. We will continue to incur litigation expenses on this matter relating to the appeal process,
although we expect legal expenses related to this matter to decline significantly in future periods.

4 % 4 % 5 %
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Income tax provision

Year Ended December 31,

2014 2013 2012

(in thousands, except percentages)
Income tax benefit $484 $453 $1,483
Effective tax rate 49.8 % 40.2 % 39.7 %

In 2014, 2013 and 2012, the effective tax rate was higher than the 35% federal statutory rate due principally to the
effect of state taxes.

Discontinued Operations

During 2014, 2013 and 2012, income from discontinued operations of $9.8 million, $4.6 million and $48.9 million,
respectively, was primarily attributable to the LendingTree Loans business, the sale of which was completed on June
6, 2012. As a result, the 2012 results of discontinued operations include approximately five months of results of
operations and a gain on the sale of the business of $24.4 million, net of tax. In 2013, the results of discontinued
operations were primarily due to a pre-tax gain of $10.0 million for an additional purchase price payment made on the
first anniversary of the sale of the business, offset by costs relating to the ongoing wind-down of the business. In 2014,
results of discontinued operations were primarily due to income from an adjustment in the loan loss reserve as a result
of a settlement with one of LendingTree Loans' secondary market purchasers, partially offset by costs relating to the
ongoing wind-down of the business.

Adjusted Earnings Before Interest, Taxes, Depreciation and Amortization

We report adjusted EBITDA as a supplemental measure to GAAP. This measure is the primary metric by which we
evaluate the performance of our businesses, on which our marketing expenditures and internal budgets are based and
by which management and many employees are compensated. We believe that investors should have access to the
same set of tools that we use in analyzing our results. This non-GAAP measure should be considered in addition to
results prepared in accordance with GAAP, but should not be considered a substitute for or superior to GAAP results.
We provide and encourage investors to examine the reconciling adjustments between the GAAP and non-GAAP
measures discussed below.

Definition of Adjusted EBITDA

We report Adjusted EBITDA as operating income or loss (which excludes interest expense and taxes) adjusted to
exclude amortization of intangibles and depreciation, and to further exclude (1) non-cash compensation expense,

(2) non-cash asset impairment charges, (3) gain/loss on disposal of assets, (4) restructuring and severance expenses,
(5) litigation settlements and contingencies and legal fees for certain patent litigation, (6) adjustments for acquisitions
or dispositions, and (7) one-time items. Adjusted EBITDA has certain limitations in that it does not take into account
the impact to our statement of operations of certain expenses, including depreciation, non-cash compensation and
acquisition-related accounting. We endeavor to compensate for the limitations of the non-GAAP measures presented
by also providing the comparable GAAP measures with equal or greater prominence and descriptions of the
reconciling items, including quantifying such items, to derive the non-GAAP measures. These non-GAAP measures
may not be comparable to similarly titled measures used by other companies.

One-Time Items

Adjusted EBITDA is adjusted for one-time items, if applicable. Items are considered one-time in nature if they are
non-recurring, infrequent or unusual and have not occurred in the past two years or are not expected to recur in the
next two years, in accordance with SEC rules. For the periods presented in this report, there are no adjustments for
one-time items, except for $0.9 million related to a discretionary cash bonus payment to employee stock option
holders in 2013 and a one-time contribution of $0.4 million to an educational trust in 2013.

Non-Cash Expenses that are Excluded from Adjusted EBITDA

Non-cash compensation expense consists principally of expense associated with grants of restricted stock, restricted
stock units and stock options. These expenses are not paid in cash, and we include the related shares in our
calculations of fully diluted shares outstanding. Upon settlement of restricted stock units, exercise of certain stock
options or vesting of restricted stock awards, the awards may be settled, on a net basis, with us remitting the required
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Amortization of intangibles are non-cash expenses relating primarily to intangible assets acquired through
acquisitions. At the time of an acquisition, the intangible assets of the acquired company, such as purchase
agreements, technology and customer relationships, are valued and amortized over their estimated lives.

The following table is a reconciliation of Adjusted EBITDA to net income (loss) for continuing operations by

segment.

Adjusted EBITDA by segment

Adjustments to reconcile to net income (loss) from

continuing operations:

Amortization of intangibles
Depreciation

Restructuring and severance

Loss on disposal of assets

Impairment of long-lived assets
Non-cash compensation

Acquisition expense

Litigation settlements and contingencies
Other expense, net

Income tax benefit

Net income (loss) from continuing operations

Adjusted EBITDA by segment

Adjustments to reconcile to net income (loss) from

continuing operations:

Amortization of intangibles
Depreciation

Restructuring and severance

Loss on disposal of assets

Non-cash compensation

Discretionary cash bonus

Trust contribution

Litigation settlements and contingencies
Other expense, net

Income tax benefit

Net income (loss) from continuing operations

31

Year Ended December 31, 2014

Lending Other
(in thousands)
$33,923 $1,087

— (136 )
(1,596 ) (1,284 )
(268 ) (12 )
45 ) (220 )
— (805 )
(2,404 ) (1,043 )
— (60 )
— (2 )
$29,610 $(2,475 )
Year Ended December 31, 2013
Lending Other

(in thousands)

$32,572 $52

— (147 )
(1,453 ) (1,642 )
(78 ) (46 )
(1,681 ) (689 )
— (31 )
$29,360 $(2,503 )

Corporate

$(13,183

(365
93
17

(3,830
(10,616
@

484
$(27,622

Corporate

$(13,907

(406

(35

(165
(3,257
(920
(350
(8,924
19

453
$(27,530

— O O N N N N N

7

Total

$21,827

(136
(3,245
(373
(282
(805
(7,277
(60
(10,618
2

484
$(487

Total

$18,717

(147
(3,501
(159
(165
(5,627
(920
(350
(8,955
(19
453
$(673

N N O N N N N N

~—

N O O N N N N N

~—
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Year Ended December 31, 2012

Lending Other Corporate Total

(in thousands)
Adjusted EBITDA by segment $18,316 $(2,887 ) $(11,650 ) $3,779
Adjustments to reconcile to net income (loss) from
continuing operations:
Amortization of intangibles — (358 ) — (358 )
Depreciation (1,536 ) (1,991 ) (578 ) (4,105 )
Restructuring and severance (20 ) (11 ) 88 57
Loss on disposal of assets (388 ) (345 ) (5 ) (738 )
Non-cash compensation (987 ) (507 ) (3,093 ) (4,587 )
Litigation settlements and contingencies — — 3,101 3,101
Other expense, net — — (881 ) (881 )
Income tax benefit — — 1,483 1,483
Net income (loss) from continuing operations $15,385 $(6,099 ) $(11,535 ) $(2,249 )
Financial Position, Liquidity and Capital Resources

General

We expect our cash and cash equivalents and cash flows from operations to be sufficient to fund our operating and
other needs for the next twelve months. Except for cash and cash equivalents, we have no material sources of
liquidity.

As of December 31, 2014, we had $86.2 million of cash and cash equivalents and $18.7 million of restricted cash and
cash equivalents, compared to $91.7 million of cash and cash equivalents and $26.0 million of restricted cash and cash
equivalents as of December 31, 2013. We expect $12.1 million of the December 31, 2014 restricted cash noted above
to be released from escrow in December 2015. See ITEM 7. Management's Discussion and Analysis of Financial
Condition and Results of Operations - Sale of Assets of LendingTree Loans for more information.

Cash Flows from Continuing Operations

Our cash flows attributable to continuing operations are as follows:

Year Ended December 31,

2014 2013 2012

(in thousands)
Net cash provided by (used in) operating activities $9,075 $10,238 $@4,722 )
Net cash provided by (used in) investing activities 2,704 647 (3,717 )
Net cash used in financing activities (7,651 ) (5,983 ) (11,923 )

Cash Flows from Operating Activities

Net cash provided by operating activities attributable to continuing operations in 2014 was $9.1 million and consisted
primarily of positive adjustments for non-cash items of $12.2 million and cash used for working capital of $2.7
million. Adjustments for non-cash items consisted primarily of $7.4 million in non-cash compensation expense and
$3.2 million of depreciation. Accounts receivable increased $1.2 million primarily due to increases in revenue.
Accounts payable, accrued expenses and other current liabilities decreased $1.9 million, primarily due to payments of
legal fees associated with the jury trial for the Zillow patent litigation and a $1.0 million payment to settle an earnout
dispute related to an acquisition consummated prior to the spin-off, which was partially offset by a $2.3 million
accrual in 2014 attributable to the court's partial award of attorneys' fees to NexTag in the Zillow patent litigation.
Net cash provided by operating activities attributable to continuing operations in 2013 was $10.2 million and
consisted primarily of positive adjustments for non-cash items of $9.8 million and cash provided by working capital of
$1.2 million. Adjustments for non-cash items consisted primarily of $5.6 million in non-cash compensation expense
and $3.5 million of depreciation. Accounts receivable increased $3.6 million primarily due to increases in revenue.
Accounts payable, accrued expenses and other current liabilities increased $6.2 million, primarily due to increased
marketing efforts and a new branding campaign.
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Net cash used in operating activities attributable to continuing operations in 2012 was $4.7 million and consisted of
losses from continuing operations of $2.2 million, positive adjustments for non-cash items of $9.7 million and cash
used for working capital of $12.2 million. Adjustments for non-cash items primarily consisted of $4.6 million of
non-cash compensation expense and $4.1 million of depreciation. Accounts receivable increased by $6.0 million,
reflecting increased revenue primarily from leads that would formerly have been provided to LendingTree Loans
becoming available for sale on our mortgage marketplace. Accounts payable and other current liabilities decreased by
$6.1 million, as we managed our net working capital position and paid previously incurred expenses from improved
cash flow.

Cash Flows from Investing Activities

Net cash provided by investing activities attributable to continuing operations in 2014 of $2.7 million consisted
primarily of capital expenditures of $3.9 million and $0.7 million in payments made to acquire a business, which was
more than offset by a decrease in restricted cash of $7.3 million. In 2014, we reached and executed a settlement with
the disputing party on the earnout related to an acquisition, upon which $2.0 million of cash previously held in escrow
was released. Additionally, in 2014, we reached and executed a settlement with one of our LendingTree Loans'
secondary market purchasers related to loan loss obligations, upon which $2.0 million of cash previously held in
escrow was released. Finally, in 2014, we reached and executed a settlement with another secondary market purchaser
related to loan loss obligations, upon which $3.1 million of cash previously held by such secondary market purchaser
was paid out.

Net cash provided by investing activities attributable to continuing operations in 2013 of $0.6 million consisted
primarily of capital expenditures of $2.8 million, which was more than offset by a decrease in restricted cash of $3.4
million. The decrease in restricted cash is associated with a reduction in the collateral requirement for certain of our
surety bonds, which are required by the various states in which we currently operate or previously operated. As a
result, $4.0 million of cash previously held in escrow was released.

Net cash used in investing activities attributable to continuing operations in 2012 of $3.7 million resulted primarily
from capital expenditures of $2.6 million and an increase in restricted cash of $1.1 million.

Cash Flows from Financing Activities

Net cash used in financing activities attributable to continuing operations in 2014 of $7.7 million consisted primarily
of the vesting and issuance of stock to employees (less withholding taxes) of $4.8 million and the repurchase of our
stock of $2.6 million.

Net cash used in financing activities attributable to continuing operations in 2013 of $6.0 million consisted primarily
of the vesting and issuance of stock to employees (less withholding taxes) of $2.8 million and the repurchase of our
stock of $3.3 million.

Net cash used in financing activities in 2012 of $11.9 million was primarily due to a special dividend of $11.4 million,
the repurchase of our stock of $0.9 million and the issuance of common stock to employees (less withholding taxes) of
$0.8 million, partially offset by a decrease in restricted cash requirements of $1.2 million related to warehouse lines of
credit.

Warehouse Lines of Credit for LendingTree Loans

As a result of the closing of the sale of substantially all of the operating assets of our LendingTree Loans business on
June 6, 2012, all three then-existing warehouse lines of credit expired and terminated on July 21, 2012. Borrowings
under these lines of credit were used to fund, and were secured by, consumer residential loans that were held for sale.
Loans under these lines of credit were repaid using proceeds from the sales of loans by LendingTree Loans.
Off-Balance Sheet Arrangements

We have no off-balance sheet arrangements other than our operating lease obligations and funding commitments
pursuant to our surety bonds. See Note 10—Commitments to the consolidated financial statements included elsewhere in
the report for further details.
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Summary of Contractual Obligations
The following table sets forth our contractual obligations and commercial commitments as of December 31, 2014.
Payments Due By Period as of December 31, 2014

Contractual Obligations @ Total Less Than 1-3 Years  3-5 Years More Than
1 Year 5 Years

Operating lease obligations ® $1,003 $1,003 $— $— $—

Total contractual obligations $1,003 $1,003 $— $— $—

Excludes potential obligations under surety bonds and the indemnification obligations, repurchase obligations and
(a) premium repayment obligations for which our HLC subsidiary continues to be liable following the sale of

substantially all of the operating assets of our LendingTree Loans business in the second quarter of 2012.

Our operating lease obligations are associated with office space, equipment and services used in both our
(b)continuing and discontinued operations. These obligations have not been reduced by the $0.1 million of minimum

sublease rental income to be received in the future under non-cancelable subleases.
Critical Accounting Policies and Estimates
The following disclosure is provided to supplement the description of our accounting policies contained in
Note 2—Significant Accounting Policies to the consolidated financial statements included elsewhere in this report in
regard to significant areas of judgment. This disclosure includes accounting policies related to both continuing
operations and discontinued operations. Management is required to make certain estimates and assumptions during the
preparation of the consolidated financial statements in accordance with generally accepted accounting principles.
These estimates and assumptions impact the reported amount of assets and liabilities and disclosures of contingent
assets and liabilities as of the date of the consolidated financial statements. They also impact the reported amount of
net earnings during any period. Actual results could differ from those estimates. Because of the size of the financial
statement elements to which they relate, some of our accounting policies and estimates have a more significant impact
on our consolidated financial statements than others. A discussion of some of our more significant accounting policies
and estimates follows.
Loan Loss Obligations
We make estimates as to our exposure related to our obligation to repurchase loans previously sold to investors or to
repay premiums paid by investors in purchasing loans, and reserve for such contingencies accordingly. Such payments
to investors may be required in cases where underwriting deficiencies, borrower fraud, documentation defects, early
payment defaults and early loan payoffs occurred.
Our HLC subsidiary continues to be liable for these indemnification obligations, repurchase obligations and premium
repayment obligations following the sale of substantially all of the operating assets of our LendingTree Loans
business on June 6, 2012. Approximately $16.1 million is being held in escrow pending resolution of certain of these
contingent liabilities. As a result of a settlement agreement in 2014 with a secondary market purchaser of loans, we
expect $12.1 million of such amount to be released from escrow in December 2015. We have been negotiating with
certain secondary market purchasers to settle any existing and future contingent liabilities, but we may not be able to
complete such negotiations on acceptable terms, or at all. Because we do not service the loans LendingTree Loans
sold, we do not maintain nor have access to the current balances and loan performance data with respect to the
individual loans previously sold to investors. Accordingly, we are unable to determine, with precision, our maximum
exposure for breaches of the representations and warranties LendingTree Loans made to the investors that purchased
such loans.
We estimate the liability for loan losses using a settlement discount framework. This approach estimates the lifetime
losses on the population of remaining loans originated and sold by LendingTree Loans using actual defaults for loans
with similar characteristics and projected future defaults. It also considers the likelihood of claims expected due to
alleged breaches of representations and warranties made by LendingTree Loans and the percentage of those claims
investors estimate LendingTree Loans may agree to repurchase. We then apply a settlement discount factor to the
result of the foregoing to reflect publicly- announced bulk settlements for similar loan types and vintages, our own
settlement experience, as well as LendingTree Loans' non-operating status, in order to estimate a range of the potential
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We have considered both objective and subjective factors in our estimation process, but given current general industry
trends in mortgage loans as well as housing prices, market expectations and actual losses related to LendingTree
Loans' obligations could vary significantly from the obligation recorded as of December 31, 2014 of $8.8 million or
the range of remaining loan losses of $6.3 million to $11.2 million. See Note 15—Discontinued Operations—LendingTree
Loans—Loan Loss Obligations to the consolidated financial statements included elsewhere in this report for additional
information on the loan loss reserve.

Recoverability of Goodwill and Indefinite-Lived Intangible Assets

We review the carrying value of goodwill and indefinite-lived intangible assets on an annual basis as of October 1, or
more frequently if an event occurs or circumstances change that would more likely than not reduce the fair value of a
reporting unit below its carrying value. We determine the fair value of a reporting unit based upon an evaluation of its
expected discounted cash flows and a market approach, with each method being equally weighted in the calculation.
The discounted cash flow analysis requires us to make assumptions and judgments related to factors used in the
calculation, including, but not limited to, management’s expectations for future operations and projected cash flows.
The annual goodwill impairment test as of October 1, 2014 included the following key assumptions: a discounted cash
flow model utilizing a discount rate of 12%, a terminal growth rate of 3% and Adjusted EBITDA margin rates of
10%-16% of revenue from 2014 through 2022. Results of testing indicated a fair value well in excess of the carrying
value of our goodwill.

The material assumptions included in the annual indefinite-lived intangible assets impairment test as of October 1,
2014 were an assumed relief-from-royalty model, a discount rate of 12%, a terminal growth rate of 3% and a royalty
rate of 5%. Results of testing indicated a fair value well in excess of the carrying value of our indefinite-lived
intangible assets.

We do not expect any material changes in the near term to the assumptions underlying these tests of impairment at
October 1, 2014.

The value of goodwill and indefinite-lived intangible assets that is subject to assessment for impairment is $3.6
million and $10.1 million, respectively, at December 31, 2014.

Recoverability of Long-Lived Assets

We review the carrying value of all long-lived assets, primarily property and equipment, and definite-lived intangible
assets for impairment whenever events or changes in circumstances indicate that the carrying value of an asset may be
impaired. Impairment is considered to have occurred whenever the carrying value of a long-lived asset cannot be
recovered from cash flows that are expected to result from the use and eventual disposition of the asset. This
recoverability test requires us to make assumptions and judgments related to factors used in a calculation of
undiscounted cash flows, including, but not limited to, management’s expectations for future operations and projected
cash flows. The key assumptions used in this calculation include Adjusted EBITDA, the remaining useful lives of the
primary cash flow generating asset in the asset group and, to a lesser extent, the deduction of capital expenditures and
taxes paid in cash to arrive at net cash flows.

During the fourth quarter of 2014, we lost key customers and experienced a decline in revenue for a certain product
included within the Education business. Accordingly, in early 2015, we amended our strategic course for this product,
resulting in a reduction in anticipated future cash flows. At December 31, 2014, we reviewed the long-lived assets
associated with this product for recoverability, resulting in an impairment charge to customer lists and internally
developed software of approximately $0.8 million. The fair value of the long-lived assets was determined using a
discounted cash flow model. The impairment charge is included in general and administrative expense on the
accompanying consolidated statement of operations and comprehensive income and the "Other" category in the
reconciliation of segment information in Note 16—Segment Information.

The value of long-lived assets subject to assessment for impairment is $6.3 million at December 31, 2014.

Income Taxes

Estimates of deferred income taxes and the significant items giving rise to the deferred assets and liabilities are shown
in Note 9—Income Taxes to the consolidated financial statements included elsewhere in this report, and reflect
management's assessment of actual future taxes to be paid on items reflected in the consolidated financial statements,
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giving consideration to both timing and the probability of realization. Actual income taxes could vary from these
estimates due to future changes in income tax law, state income tax apportionment or the outcome of any review of
our tax returns by the IRS, as well as actual operating results that may vary significantly from anticipated results.

We also recognize liabilities for uncertain tax positions based on the two-step process prescribed by the accounting
guidance for uncertainty in income taxes. The first step is to evaluate the tax position for recognition by determining if
the weight of available evidence indicates it is more likely than not that the position will be sustained on audit,
including resolution of related appeals or litigation processes, if any. The second step is to measure the tax benefit as
the largest amount which is more than 50% likely of
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being realized upon ultimate settlement. This measurement step is inherently difficult and requires subjective
estimations of such amounts to determine the probability of various possible outcomes. We consider many factors
when evaluating and estimating our tax positions and tax benefits, which may require periodic adjustments and which
may not accurately anticipate actual outcomes.

A valuation allowance is provided on deferred tax assets if it is determined that it is "more likely than not" that the
deferred tax asset will not be realized. At December 31, 2014, we have recorded a full valuation allowance of $40.1
million. As of each reporting date, management considers both positive and negative evidence regarding the
likelihood of future realization of the deferred tax assets. A significant piece of objective negative evidence evaluated
was the tax losses (excluding one-time gains) over the prior three years. Such objective evidence limits the ability to
consider other subjective evidence such as our projections for future growth.

Stock-Based Compensation

The forms of stock-based awards granted to our employees are principally restricted stock units ("RSUs"), restricted
stock and stock options. The value of RSU and restricted stock awards is measured at their grant dates as the fair value
of common stock and amortized ratably as non-cash compensation expense over the vesting term. The value of stock
options issued, as discussed in Note 8—Stock-Based Compensation to the consolidated financial statements included
elsewhere in this report, is estimated using a Black-Scholes option pricing model. If an award is modified, we
determine if the modification requires a new calculation of fair value or change in the vesting term of the award.

As of December 31, 2014, there was approximately $10.9 million, $5.8 million and $2.2 million of unrecognized
compensation cost, net of estimated forfeitures, related to stock options, RSUs and restricted stock, respectively.
These costs are expected to be recognized over a weighted-average period of approximately 3.0 years for stock
options, 1.7 years for RSUs and 1.9 years for restricted stock.

New Accounting Pronouncements

See Note 2—Significant Accounting Policies to the consolidated financial statements included elsewhere in this report
for a description of recent accounting pronouncements.

ITEM 7A. Quantitative and Qualitative Disclosures about Market Risk

We do not have any financial instruments that are exposed to significant market risk. We maintain our cash and cash
equivalents in short-term, highly liquid money market investments. A hypothetical 100-basis increase or decrease in
market interest rates would not have a material impact on the fair value of our cash equivalents securities, our results
of operations or cash flows.

Fluctuations in interest rates affect consumer demand for new mortgages and the level of refinancing activity which,
in turn, affects lender demand for mortgage leads. Typically, a decline in mortgage interest rates will lead to reduced
lender demand for leads from third-party sources, as there are more consumers in the marketplace seeking
refinancings and, accordingly, lenders receive more organic lead volume. Conversely, an increase in mortgage interest
rates will typically lead to an increase in lender demand for third-party leads, as there are fewer consumers in the
marketplace and, accordingly, the supply of organic mortgage lead volume decreases.
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and Shareholders of LendingTree, Inc.

In our opinion, the accompanying consolidated balance sheets and the related consolidated statements of operations
and comprehensive income, shareholders’ equity and cash flows present fairly, in all material respects, the financial
position of LendingTree, Inc. (formerly known as Tree.com, Inc.) and its subsidiaries at December 31, 2014 and
December 31, 2013, and the results of their operations and their cash flows for each of the three years in the period
ended December 31, 2014 in conformity with accounting principles generally accepted in the United States of
America. Also in our opinion, the Company maintained, in all material respects, effective internal control over
financial reporting as of December 31, 2014, based on criteria established in Internal Control - Integrated Framework
(2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). The Company's
management is responsible for these financial statements, for maintaining effective internal control over financial
reporting and for its assessment of the effectiveness of internal control over financial reporting, included in
Management's Report on Internal Control over Financial Reporting appearing under item 9A. Our responsibility is to
express opinions on these financial statements and on the Company's internal control over financial reporting based on
our audits (which were integrated audits in 2014 and 2013). We conducted our audits in accordance with the standards
of the Public Company Accounting Oversight Board (United States). Those standards require that we plan and
perform the audits to obtain reasonable assurance about whether the financial statements are free of material
misstatement and whether effective internal control over financial reporting was maintained in all material respects.
Our audits of the financial statements included examining, on a test basis, evidence supporting the amounts and
disclosures in the financial statements, assessing the accounting principles used and significant estimates made by
management, and evaluating the overall financial statement presentation. Our audit of internal control over financial
reporting included obtaining an understanding of internal control over financial reporting, assessing the risk that a
material weakness exists, and testing and evaluating the design and operating effectiveness of internal control based
on the assessed risk. Our audits also included performing such other procedures as we considered necessary in the
circumstances. We believe that our audits provide a reasonable basis for our opinions.

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding
the reliability of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles. A company’s internal control over financial reporting includes those
policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly
reflect the transactions and dispositions of the assets of the company; (ii) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with generally
accepted accounting principles, and that receipts and expenditures of the company are being made only in accordance
with authorizations of management and directors of the company; and (iii) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have
a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements.
Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become
inadequate because of changes in conditions, or that the degree of compliance with the policies or procedures may
deteriorate.

/s/ PricewaterhouseCoopers LLP

Charlotte, North Carolina
March 16, 2015
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LENDINGTREE, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHENSIVE INCOME

Year Ended December 31,
2014 2013 2012
(in thousands, except per share
amounts)
Revenue $167,350 $139,240 $77,443
Costs and expenses:
Cost of revenue (exclusive of depreciation shown separately below) 7,903 6,542 4,295
Selling and marketing expense 112,704 91,121 48,934
General and administrative expense 25,883 24,658 22,231
Product development 7,457 5,264 3,529
Depreciation 3,245 3,501 4,105
Amortization of intangibles 136 147 358
Restructuring and severance 373 159 (57
Litigation settlements and contingencies 10,618 8,955 (3,101
Total costs and expenses 168,319 140,347 80,294
Operating loss (969 ) (1,107 ) (2,851
Other expense:
Interest expense 2 ) (19 ) (881
Loss before income taxes 971 ) (1,126 ) (3,732
Income tax benefit 484 453 1,483
Loss from continuing operations (487 ) (673 ) (2,249
Discontinued operations:
Gain from sale of discontinued operations, net of tax — 9,561 24,373
Income (loss) from discontinued operations, net of tax 9,849 (4,941 ) 24,501
Income from discontinued operations 9,849 4,620 48,874
Net income and comprehensive income $9,362 $3,947 $46,625
Weighted average shares outstanding:
Basic 11,188 11,035 10,695
Diluted 11,188 11,035 10,695
Loss per share from continuing operations:
Basic $(0.04 ) $(0.06 ) $(0.21
Diluted $(0.04 ) $(0.06 ) $(0.21
Income per share from discontinued operations:
Basic $0.88 $0.42 $4.57
Diluted $0.88 $0.42 $4.57
Net income per share:
Basic $0.84 $0.36 $4.36
Diluted $0.84 $0.36 $4.36

The accompanying notes to consolidated financial statements are an integral part of these statements.
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LENDINGTREE, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS

December 31, December 31,
2014 2013

(in thousands, except par value
and share amounts)

ASSETS:

Cash and cash equivalents $86,212 $91,667
Restricted cash and cash equivalents 18,716 26,017
Accounts receivable, net of allowance of $349 and $408, respectively 13,611 12,850
Prepaid and other current assets 931 1,689
Current assets of discontinued operations 189 521
Total current assets 119,659 132,744
Property and equipment, net 5,257 5,344
Goodwill 3,632 3,632
Intangible assets, net 11,141 10,684
Other non-current assets 102 111
Non-current assets of discontinued operations 100 129
Total assets $139,891 $152,644
LIABILITIES:

Accounts payable, trade $1,060 $4.881
Accrued expenses and other current liabilities 25,521 23,314
Current liabilities of discontinued operations (Note 15) 12,055 32,004
Total current liabilities 38,636 60,199
Other non-current liabilities — 334
Deferred income taxes 4,738 4,849
Non-current liabilities of discontinued operations 151 254
Total liabilities 43,525 65,636

Commitments and contingencies (Notes 10 and 11)
SHAREHOLDERS' EQUITY:
Preferred stock $.01 par value; 5,000,000 shares authorized; none issued or

outstanding

Common stock $.01 par value; 50,000,000 shares authorized; 12,854,517 and

12,619,835 shares issued, respectively, and 11,386,240 and 11,250,903 shares 129 126
outstanding, respectively

Additional paid-in capital 909,751 907,148
Accumulated deficit (798,171 ) (807,533 )
Treasury stock 1,468,277 and 1,368,932 shares, respectively (15,343 ) (12,733 )
Total shareholders' equity 96,366 87,008

Total liabilities and shareholders' equity $139,891 $152,644

The accompanying notes to consolidated financial statements are an integral part of these statements.
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LENDINGTREE, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF SHAREHOLDERS' EQUITY

Common Stock Treasury Stock
Number Ac!dlt.lonal Accumulated Number
Total Amount  Paid-in .. Amount
of Shares ) Deficit of Shares
Capital

(in thousands)

Balance as of December 31, ¢ /s 17 11856 $118 $911,990 $(858,105 ) 1,123 $(8,532 )

2011

Net income and comprehensive 46.625 . L o 46,625 . o
income

Non-cash compensation 4,756 — — 4,756 — — —
Purchase of treasury stock (880 ) — — — — 65 (880 )
Dividends (12,236 ) — — (12,236 ) — — —
Issuance of common stock for

stock options, restricted stock 814 ) 369 4 818 )y — o o

awards and restricted stock units,
net of withholding taxes

Balance as of December 31, ¢¢) g0 15195  §122 $903,692 $(811,480 ) 1,188 $(9,412 )

2012

Net income and comprehensive 3.947 . o o 3.947 o o
income

Non-cash compensation 5,629 — — 5,629 — — —
Purchase of treasury stock (3,321 ) — — — — 181 3,321 )
Dividends 637 — — 637 — — —
Issuance of common stock for

stock options, restricted stock (2,806 ) 425 4 2810 ) — o o

awards and restricted stock units,
net of withholding taxes

Balance as of December 31, ¢o7 06 12600 $126 $907,148  $(807,533 ) 1,369 $(12,733)

2013

Net income and comprehensive 9.362 L o o 9.362 o B
income

Non-cash compensation 7,446 — — 7,446 — _ _
Purchase of treasury stock (2,610 ) — — — — 99 2,610 )
Dividends (28 ) — — (28 ) — _ _
Issuance of common stock for

stock options, restricted stock 4.812 ) 235 3 4815 ) — o o

awards and restricted stock units,
net of withholding taxes

Balance as of December 31,
2014 $96,366 12,855  $129 $909,751 $(798,171 ) 1,468 $(15,343)

The accompanying notes to consolidated financial statements are an integral part of these statements.
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LENDINGTREE, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS

Cash flows from operating activities attributable to continuing operations:
Net income and comprehensive income

Less: Income from discontinued operations, net of tax

Loss from continuing operations

Adjustments to reconcile loss from continuing operations to net cash provided by
(used in) operating activities attributable to continuing operations:

Loss on disposal of fixed assets

Impairment of long-lived assets

Amortization of intangibles

Depreciation

Non-cash compensation expense

Deferred income taxes

Bad debt expense (benefit)

Changes in current assets and liabilities:

Accounts receivable

Prepaid and other current assets

Accounts payable, accrued expenses and other current liabilities

Income taxes payable

Other, net

Net cash provided by (used in) operating activities attributable to continuing
operations

Cash flows from investing activities attributable to continuing operations:
Capital expenditures

Acquisition of a business

Decrease (increase) in restricted cash

Net cash provided by (used in) investing activities attributable to continuing
operations

Cash flows from financing activities attributable to continuing operations:
Payments related to net-share settlement of stock -based compensation, net of
proceeds from exercise of stock options

Purchase of treasury stock

Dividends

Decrease in restricted cash

Net cash used in financing activities attributable to continuing operations
Total cash provided by (used in) continuing operations

Discontinued operations:

Net cash provided by (used in) operating activities attributable to discontinued
operations

Net cash provided by investing activities attributable to discontinued operations
Net cash used in financing activities attributable to discontinued operations
Total cash provided by (used in) discontinued operations

Net increase (decrease) in cash and cash equivalents

Cash and cash equivalents at beginning of period

Year Ended December 31,

2014

2013

(in thousands)

$9,362

(9,849
(487

282
805
136
3,245
7,446
106
206

(1,228
(84
(1,935
740
(157

9,075

(3,856
(740
7,300

2,704

(4,812

(2,610
(229
(7,651
4,128

(9,583

(9,583
(5,455
91,667

$3,947
) (4,620
) (673

165
147
3,501
5,627
64
248

)(3,614

)(170

)6,157
(610

) (604

10,238

) (2,750
)—
3,397

647

) (2,806

)(3,321

) 144

) (5,983
4,902

) (3,425
10,000

)6,575
) 11,477
80,190

2012

$46,625
) (48,874 )
)(2,249 )
747
358
4,105
4,587
(92 )
4 )
)(6,011 )
)620
6,123 )
)(98 )
) (562 )
4,722 )
)(2,632 )
(1,085 )
(3,717 )
) (815 )
) (879 )
(11,428 )
1,199
)(11,923 )
(20,362 )
)226,747
25,923
(197,659 )
55,011
34,649
45,541
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Cash and cash equivalents at end of period $86,212  $91,667
Supplemental cash flow information:

Interest paid $2 $19
Income tax payments 3 654
Income tax refunds (779 )4

The accompanying notes to consolidated financial statements are an integral part of these statements.
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LENDINGTREE, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

NOTE 1—ORGANIZATION

Company Overview

LendingTree, Inc. ("LendingTree" or the "Company"), formerly known as Tree.com, Inc., is the parent of
LendingTree, LLC and several companies owned by LendingTree, LLC.

LendingTree operates what it believes to be the leading online loan marketplace for consumers seeking a broad array
of loan types and other credit-based offerings. The Company offers consumers tools and resources, including free
credit scores, that help them to comparison-shop for mortgage loans, home equity loans and lines of credit, reverse
mortgages, personal loans, auto loans, student loans, credit cards, small business loans and other related offerings. The
Company seeks to match in-market consumers with multiple lenders on its marketplace who can provide them with
competing quotes for the loans or credit-based offerings they are seeking. The Company also serves as a valued
partner to lenders seeking an efficient, scalable and flexible source of customer acquisition with directly measurable
benefits, by matching the consumer inquiries it generates with these lenders.

The consolidated financial statements include the accounts of LendingTree and all its wholly-owned entities.
Intercompany transactions and accounts have been eliminated.

Certain amounts from the prior consolidated financial statements have been reclassified to conform to the presentation
adopted in the current year.

Spin-Off

On August 20, 2008, LendingTree was spun off from its parent company, IAC/InterActiveCorp ("IAC"), into a
separate publicly-traded company. In connection with the spin-off, LendingTree was incorporated as a Delaware
corporation in April 2008.

Discontinued Operations

The businesses of RealEstate.com, REALTORS® (which represent the former Real Estate segment) and LendingTree
Loans are presented as discontinued operations in the accompanying consolidated balance sheets, consolidated
statements of operations and comprehensive income and consolidated cash flows for all periods presented. The notes
accompanying these consolidated financial statements reflect the Company's continuing operations and, unless
otherwise noted, exclude information related to the discontinued operations. See Note 15 —Discontinued Operations for
additional information.

Basis of Presentation

The accompanying consolidated financial statements as of December 31, 2014 and 2013, respectively, and for the
years ended December 31, 2014, 2013 and 2012, respectively, have been prepared in accordance with accounting
principles generally accepted in the United States of America ("GAAP") and pursuant to the rules and regulations of
the U.S. Securities and Exchange Commission ("SEC").

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES

Revenue Recognition

The Company derives its revenue primarily from match fees, which are earned through the delivery of qualified leads
that originated through one of its websites or affiliates. The Company recognizes revenue when persuasive evidence
of an arrangement exists, delivery has occurred, the fee is fixed or determinable and collectability is reasonably
assured. Delivery is deemed to have occurred at the time a qualified lead is delivered to the customer, provided that no
significant obligations remain.

The Company also derives revenues from lenders for closing fees on certain auto, business and personal loan products
when a transaction is closed with the consumer. Closed loan fees and closed sale fees are recognized at the time the
lender reports the closed loan or closed sale to the Company, which could be several months after the original request
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form is transmitted.
Prior to January 2013, the Company also derived revenue from lenders for closing fees on home equity loan products,
which were recognized in the same manner as the closed loan fees on its auto loan products.
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LENDINGTREE, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

In addition, during the years ended December 31, 2013 and 2012, the Company recognized approximately $0.6
million and $1.9 million of revenue, respectively, from marketing-related services provided to Discover Bank
("Discover"), a wholly owned subsidiary of Discover Financial Services. Revenue from these services was recognized
in the period the services were provided. See Note 15—Discontinued Operations for additional information.

Cash and Cash Equivalents

Cash and cash equivalents include cash and short-term, highly liquid money market investments with original
maturities of three months or less.

Restricted Cash

Cash escrowed or contractually restricted for a specific purpose is designated as restricted cash.

Accounts Receivable

Accounts receivable are stated at amounts due from customers, net of an allowance for doubtful accounts.

The Company determines its allowance for doubtful accounts by considering a number of factors, including the length
of time accounts receivable are past due, previous loss history and the specific customer's current ability to pay its
obligation. Accounts receivable are considered past due when they are outstanding longer than the contractual
payment terms. Accounts receivable are written off when management deems them uncollectible.

A reconciliation of the beginning and ending balances of the allowance for doubtful accounts is as follows (in
thousands):

Year Ended December 31,

2014 2013 2012
Balance, beginning of the period $408 $503 $86
Charges to earnings 206 248 406
Write-off of uncollectible accounts receivable (265 ) (343 ) 11
Balance, end of the period $349 $408 $503

Loan Loss Obligations (Discontinued Operations)

The Company's Home Loan Center, Inc. ("HLC") subsidiary, which during its period of active operation primarily
conducted business as LendingTree Loans, sold loans it originated to investors on a servicing-released basis and the
risk of loss or default by the borrower was generally transferred to the investor. However, LendingTree Loans was
required by these investors to make certain representations relating to credit information, loan documentation and
collateral. To the extent LendingTree Loans did not comply with such representations or there are early payment
defaults, LendingTree Loans may be required to repurchase loans or indemnify the investors for any losses from
borrower defaults. LendingTree Loans maintains a liability for the estimated exposure relating to such contingent
obligations and changes to the estimate are recorded in income from discontinued operations in the periods they occur.
The Company estimates the liability for loan losses using a settlement discount framework. This approach estimates
the lifetime losses on the population of remaining loans originated and sold by LendingTree Loans using actual
defaults for loans with similar characteristics and projected future defaults. It also considers the likelihood of claims
expected due to alleged breaches of representations and warranties made by LendingTree Loans and the percentage of
those claims investors estimate LendingTree Loans may agree to repurchase. The Company then applies a settlement
discount factor to the result of the foregoing to reflect publicly announced bulk settlements for similar loan types and
vintages, the Company's own settlement experience, as well as LendingTree Loans' non-operating status, in order to
estimate a range of potential liability. Changes to any one of these factors could significantly impact the estimate of
the liability and could have a material impact on the Company's results of operations for any particular period. See
Note 15—Discontinued Operations—LendingTree Loans—Loan Loss Obligations for additional information on the loan loss
reserve.
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LENDINGTREE, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Segment Reporting

The Company has four operating segments: lending, auto, education and home services. The lending operating
segment is in the Company's core business of lead generation in the lending marketplace, matching consumers looking
for lending products with marketplace lenders. Similarly, the auto, education and home services businesses match
consumers with auto financing providers and dealers, prospective students with educational institutions and agencies,
and homeowners with home improvement professionals, respectively.

The Company's review of these operating segments at December 31, 2014 indicates that only its lending operating
segment meets the quantitative threshold to be reported as a reportable segment.

Property and Equipment

Property and equipment, including internally-developed software and significant improvements, are recorded at cost
less accumulated depreciation. Repairs and maintenance and any gains or losses on dispositions are recognized as
incurred in current operations.

Depreciation is recorded on a straight-line basis to allocate the cost of depreciable assets to operations over their
estimated service lives. The following table presents the estimated useful lives for each asset category:

Asset Category Estimated Useful Lives
Computer equipment and capitalized software 1 to 5 years

Leasehold improvements Lesser of asset life or life of lease
Furniture and other equipment 3 to 7 years

Software Development Costs

Software development costs primarily include internal and external labor expenses incurred to develop the software
that powers the Company's websites. Certain costs incurred during the application development stage are capitalized
based on specific activities tracked on internal time sheets and external invoices (or time sheets), while costs incurred
during the preliminary project stage and post-implementation/operation stage are expensed as incurred. Capitalized
software development costs are amortized over an estimated useful life of one to three years.

Goodwill and Indefinite-Lived Intangible Assets

Goodwill acquired in business combinations is assigned to the reporting units that are expected to benefit from the
combination as of the acquisition date. Goodwill and indefinite-lived intangible assets, primarily the Company's trade
names and trademarks, are not amortized. Rather, these assets are tested annually for impairment as of October 1, or
more frequently upon the occurrence of certain events or substantive changes in circumstances.

Goodwill impairment is determined using a two-step process. The first step is to compare the fair value of a reporting
unit with its carrying amount, including goodwill. In performing the first step, the Company determines the fair value
of its reporting units by using a market approach and a discounted cash flow ("DCF") analysis. Determining fair value
using a DCF analysis requires the exercise of significant judgments, including judgments about appropriate discount
rates, perpetual growth rates and the amount and timing of expected future cash flows. If the fair value of a reporting
unit exceeds its carrying amount, goodwill of the reporting unit is not impaired and the second step of the impairment
test is not required. If the carrying amount of a reporting unit exceeds its fair value, the second step of the goodwill
impairment test is required to be performed to measure the amount of impairment, if any. The second step of the
goodwill impairment test compares the implied fair value of the reporting unit's goodwill with the carrying amount of
that goodwill. The implied fair value of goodwill is determined in the same manner as the amount of goodwill
recognized in a business combination. If the carrying amount of the reporting unit's goodwill exceeds the implied fair
value of that goodwill, an impairment loss is recognized in an amount equal to that excess.

The impairment test for indefinite-lived intangible assets involves a comparison of the estimated fair value of the
intangible asset with its carrying v